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BBEAEHHUE

[lena Ha TOBaphl MHOTHE OBl Pacl€HUBANIACh (PUPMAMU UCKITIOYUTEIBHO KaK
IPOM3BOJHOE MEXKIy CeOeCTOMMOCTHIO TOBapa M LEHaMU KOHKypeHrtos.! Cmpoc,
3ampochl MOTPEOUTENS, XapaKTEePUCTHUKU CErMEHTa ayJIuTOPUH, Uil KOTOPOTO
pabotana ¢hupma — BCe 3TH (PaKTOPHI MPAKTUYECKHU BCETa NCKII0YAIUCh U3 Mpoliecca
1eHo00pa3oBanus. HOrja HCKITI0UalOTCs U ceituac. MHOTHE KOMIIAHUU UMEIOT OYEHb
HeOO0JIBIIOE MPECTABICHUE O CTPATETUAX IIEHOOOPa30BaHUS U TE€X BBIT0JIaX, KOTOPbHIE
OHM MOTYT TNpUHECTH KommnaHuu. boiiee TOro, HecMOTps Ha pOCT KauecTBa
CTATUCTUYECKUX JAHHBIX, 3TA TEHJCHILUS COXPAHSAETCS Ha MPOTSHKEHUE MHOTHUX JIET.
CornacHo uccnenoBannio 1964 roaa, nojgoBMHA ONMPAIIUBAEMbIX HE BbIOpasa lieHy KaKk
OJIMH U3 IATH BaKHEHIHKX (PaKTOPOB, BIMAIOIIMX HA YCIeX KOMIAHUM Ha phiHKe.? B
2005 romy Oonee monmoBuHbl kommnanuit CHIA (rae MapkeTHUHT M SKOHOMHYECKHUE
pacyeThl TPAAUIIMOHHO Oojiee MPOABUHYTHI U TMOMYJISIPHBI) HCIOIB30BAIN CaMbId
AJIEMEHTapHBIN COCcO0 1EHO00pa30BaHUs “U3NEPIKKU IUTIOC”, KOTOPHIA BKIIOYAET B
ce0sl UCKIIIOUUTENBHO JIBE MEPEMEHHBIX: MOCTOSHHBIE U MEPEMEHHbIC U3JEPKKUA Ha
IPOM3BOJCTBO IPOAYKIMU ¥ (PUKCHPOBAHHYIO HaleHKy.” TO eCTh OHHM YIyCKauu
phIHOUHBIE (haKTOPHI IIEHOOOPA30BaHUs U3 MPOIIEcca ONpPEEICHUS 1IEHbI, a BMECTE C
ATUM U JIOMOJHUTEIbHBIE BO3MOKHOCTU MAKCUMU3AIMU TPUOBLIH.

[lo npuumnHe Takoil Mayio MHDOPMUPOBAHHOCTH OW3HECA O TPAMOTHOM
mpoIecce IEHOOOpa30BaHMsI BaXHO CHUCTEMAaTH3UPOBATh CYLIECTBYIOIIME B
SKOHOMHKE U MApPKETHHIE CTPATETHH IIEHOOOpPa30BaHUS U OMUCATh MOTEHIUAIbHbBIC
MPEUMYIIECTBA U HEJOCTATKU Ka)XJOW Il KOMIIaHWil (riaBa 2), a Tak’Ke BBISIBUTH
MEPCIEeKTUBbl  HUX  HCMOJb30BAaHUS ~ HEMOCPEACTBEHHO  HAa  POCCHUMCKOM

MOTPEOUTENHCKOM PBIHKE. DTO MO3BOJUT PACIIUPUTHh UHOOPMUPOBAHHOCTH KOMIaHUMN

! Piercy, N.F., Cravens, D.W., Lane, N. (2010), "Thinking strategically about pricing decisions",
Journal of Business Strategy, Vol. 31 No. 5, pp. 38-48. https://doi.org/10.1108/02756661011076309
2 Udell, J. G. How Important is Pricing in Competitive Strategy? // Journal of Marketing, 28(1), 1964.
— P. 44-48.
3 Avlonitis, G.J., Indounas, K.A. Pricing objectives and pricing methods in the services sector //
Journal of Services Marketing, 2005. Vol. 19 No. 1. —P. 47-57
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0 BO3MOXKHBIX CHOCOOax MOBBINICHHUS NMpUObUIH. TeM Oojiee, YTO MAHUMYJSIUU C
IIEHOW CUUTAIOTCS HauboJiee MPOCThIM UHCTPYMEHTOM BIIMSIHUS HA MPUOBLIb, XOTSA U
OYEHb HEJOOLICHECHHBIM.

PaccMoTpenne Bompoca OTHOCHUTENBHO POCCHUMCKOTO pBIHKA MO3BOJIUT
koMmnaHusM P® yuecTh BaKHbIE CTATUCTUYECKUE JAHHBIC O MOBEJACHUU MOTPEOUTENS
1 n30exaTh OJIHOW U3 OMHOOK IIEHO0OPa30BaHMs — HENPaBWIbHBIE MPEANOCHUIKU O
nmoTpeduTeNie MpH OMNpENeICHUH I1IeHbl Ha ToBap. PeiHOK P® u poccuiickuii
MOTPeOUTENb B YAaCTHOCTH UMEET CBOM OCOOCHHOCTHM, HWMEHHO OHH OyIyT
paccMmoTpeHnbl B riaBe 3. Takxke B riaBe 1 Oyner mpoBefeH 0030p TEOpPETUUYECKOU
OCHOBBI SKOHOMHMKHM W MapKETHHIa MO BOMPOCY IEHOOOpa3oBaHUsS. DTO MOMOXKET
Oonee mnpodecCHOHANBHO OIIEHUTh KAXIyI0 CTPATeTUI0 W JacT oOumi 0030p
npo0JieMbl B IaHHBIX HAyKaX.

OcHoBHast 1enb pabOThl — MPOBECTH MOJHBIA aHAIU3 CYHIECTBYIOIINX
cTpaTeruii IeHooOpa3oBaHUs U IPOJIEMOHCTPUPOBATH BAXKHOCTh PA0OTHI C LIEHOU ISt
¢bupM Ha noTpeduTeaLCKOM pbiHKe PD. COOTBETCTBEHHO, OCHOBHBIE 33/1aUU:

1) mpoaHanu3upoBaTh TEKYIIEe IMOJOXKEHUE Ipollecca IeHOOOpa3oBaHUs B
PKOHOMHKE U MApKETUHIe — JIBYX HayKaxX, KOTOpbIe OOJIbIlIE BCErO BOBJICYECHHI B
npobiemMy;

2) paccMOTpeTh OCOOCHHOCTH HEIMOCPEACTBEHHO moTpeduTenbckoro (B2C)
PBIHKA U CAENaTh BBIBOJIbI, TOUEMY II€HBI COCTaBISIOT OCOOCHHYIO BAXKHOCTH UMEHHO
Ha HEM;

3) mpoBecTH 0030p CYIIECTBYIOLIUMX CTpaTeruii 1eHOoOOpa3oBaHUs U
pacrpenenuTh UX MO0 KPYHHBIM KaTeropusiM B 3aBUCUMOCTH OT OPHUEHTAllUM Ha
U3JICPKKU WU TOTPEOUTEIS UM KOHKYPEHIIUIO;

4) mpoaHaIU3UPOBATH POCCUUCKUNA MOTPEOUTENHCKUM PHIHOK U BBIPAOOTATH
pEeKOMEHAAMU Il KOMMAaHUW [0 TPaMOTHOMY II€HOOOPA30BaHUIO C Y4YE€TOM
BBISIBJICHHBIX OCOOCHHOCTEH.

Ucxons w3 neneit chopMylupoBaH OOBEKT HCCIACIOBAHUS — CTpaTEeTUH
IIEHOOOpa30BaHMsl BO BCEM HMX MHOrooOpa3uu, a Takke MNpeIMET HCCIEeIOBaHUs
— mokazaTenau ux 3(PPeKTUBHOCTU U (HAKTOPHI, OMPEICISAIONINE BHIOOP CTpATETUH
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dbupmoii. B wuccnenoBaHMM TPOAHAIM3UPOBAHBI 3apyO€KHbIE U OTEUECTBEHHBIE
UcCcleIOBaHus 1Mo TeMe. 3apyOeKHbIe UICTOUHUKU MCIIOIb30BaHbl MPEUMYIIIECTBEHHO
JUIsl ONIMCaHMS CTpaTerui 1eHooOpa3oBaHus — MpobiiemMa ucclieloBaHa B OOJblIeh
CTETICHU 3a TPAaHMIIEH YeM B POCCHMCKOM Hayke. [ aHammza moTpeOHTEeIhCKOTO
peiHka PO ncnonb30BaHbl HOBEHIIINE OTEUECTBEHHBIE UCCIEOBAHUS TOTpEeOUTENEH U

KOHKYpeHTHOU cpeabl 2020-X TOI0B.



I'/IABA 1. HOHATHUE HEHOOBPA3OBAHUA

1.1. IleHooOpa3oBaHue B IKOHOMHUKE

[lenooOpa3zoBaHne — MpOIECC YCTAHOBJIEHHUS LIEHbI HA TOBApbl U YCIyTH
KOMIaHUW, OCHOBAHHBIN HA BHYTPEHHUX (PaKTOpaxX KOMIIAHUM U PHIHOYHBIX (DaKTOpaX.
O nporuecce 11eHO00pa30BaHKs BHE 3aBUCUMOCTH OT U30paHHOM CTPATETUH KAXKIOMY
M3BECTHO TOJBKO TpU 0a30BBIX MpUHIMMNA: 1) IleHa Ha TOBap JOJKHA IMPEBHIIIATH
ce0ecTOMMOCTh; 2) IIeHa JOJDKHA YYUTHIBAaTh PHIHOYHBIE (PAKTOPhI — HAIMpPUMED,
CIPOC M KOHKYPEHIINIO; 3) KOMIAHUS JOJKHA MOJIy4yaTh MAaKCUMaJIbHO BO3MOXKHYIO
npuObLIE ¢ Hpojaku ToBapa miu yciryru.* KoHkpeTHble cIocoObl ()OpPMUPOBAHUS
IIEHBl OCTAIOTCS 32 KOMIIAHUEH: €€ (PMHAHCOBBIM U MAPKETUHTOBBIM IUPEKTOPOM.

Kak B kxoMmanuu, Tak ¥ B Hay4dHOU cpejie, BOMPOC ILIEHOOOpa3OBaHUS B
OCHOBHOM JICJISIT MEXKJ1y COOOM JBE AUCIUILIMHBI: 5KOHOMUKA U MapKeTUHT. [aHHas
paboTa Takxke paccCMaTpUBAET NMPOOJIEeMy BbIOOpa CTpATETUH IEHOOOPA30BaHUS C ITUX
nByX cTopoH. IlepBocTeneHHO OyIeT pacCMOTPEHO IIEHOOOpa30BaHUE B HYKOHOMUKE,
TaK KaK OCHOBBI 1IEHOOOpa30BaHUs U (PyHIaMEHTaIbHbIC MOHATHUS ObUIM 3aJ10KEHbI
MMEHHO 3TOM HayKkoH. /lanmee OyaeT yaeneHo BHUMaHWEe MapKETUHTOBOMY MOJIXOAY K
BOIIPOCY, TaK KaK MMEHHO MAPKETUHT COBEPILIAET B MOCIEIHUE BPEMsI HOBbIEC IlIaru B
UCCIIEIOBAaHUH BOIPOCA.

Bonpoc nenoobpa3zoBaHus B 9KOHOMHYECKOM TECOPHUM HMMEET CMBICT HayaTh
paccMaTpuBaTh C TOYKU 3PEHUSI UCTOPUU — MUMEHHO B PaHHUX TPYJaX KIIACCHUKOB
3apOJUIUCH TOHSTUS LIEHbl W IIEHHOCTH, KOTOPHIMH BO MHOTOM MOJb3yeTCs U
coBpeMeHHas Hayka. Ajgam CMUT cuuTaj, 4TO 3aTpaThl TpyAa — KIIOYEBOH (akTop,
BIIMSIIOLIMI Ha [IEHYy TOBapa, HO MPU ATOM OTMEYall U Apyrue (paKkTopsl MPOU3BOJICTBA,
KaK BJIMSIONIME Ha Mpoliecc 1leHooOpa3oBanus. JlaBun Pukapao Takyke cuuTal, 4yTo
IIEHA JOJKHA OMPEAeNAThCS U3JIEPKKAMU MPOU3BOACTBA, UCKIIIOYAs MPU ATOM TaKUeE

KaTCroOpruu TOBAPOB, KaK IMPCAMCTbI MCKYCCTBA, KHWUI'H, AJIKOT'OJIbHBIC HAIIMTKH H

4 Bapayruna M. B. IlenooGpa3oBanue B COBPEMEHHON SKOHOMHUKE // DKOHOMHKA M YIIPABJIECHUE B
XXI Beke: TenaeHuuu pazputus, 2013. Nell
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IPyTUe NpeaIMETH POCKOIIN — B JAHHOM CJIydae II€HY IOBBIIIAET PEAKOCTh TOBapa.’
B uenom, oHu o06a mpuaepKUBaIUCh TOUYKU 3PEHUS, UYTO OOBEKTUBHBIE 3aTpPaThl
PECYPCOB MPOU3BOAUTEINS], & HE CYOBEKTUBHOE BOCIPUITUE IIEHHOCTH MOTPEOUTEIEM
JOJKHO BIUSATH HA MPOIECC IIEHOOOpa3oBaHUs. DTa TEOpHUs MOITHOCTHIO BBHIBOJMIIA
BOCIIPUATHE TOBapa MOTpeOuTeneM u3 Bompoca (HOpMUPOBAHUS IIEHBI, a 3HAYUT HE
YUYUTBIBaJIa pbIHOYHBIE (haKTOPHI. [[puMepHO TOM Ke TOUKU 3peHUS TPUAECPKUBAJICS U
Kapn Mapkce. CornacHo HaOMIOAEHUSIM YYEHOTO0, CTOMMOCTb Ha TOBAp OMpEAesieTCs
KOJIMYECTBOM BJIOKEHHOTO B MPOU3BOACTBO TpyJa, a II€eHa Ha STOT TOBap —
MOJTHOCTBHIO PaBHA €ro CTOMMOCTHU (TO €CTh SIBJIETCS €€ JECHEKHBIM BBIPAXKECHUEM).
Takum 00pa3om, oH Tak ke, kKak CMuT U Pukapno BHIBOJUT PHIHOYHBIE (PAKTOPHI U
CyOBEKTUBHYIO IEHHOCTD JIJIsl MOTPEOUTENS 32 paMKH IMpoIlecca IEHO0O0pa30BaHMUsl.

C pa3BuTHEeM SKOHOMHUYECKOW TEOPUM MpHUIIIa HOBAas TOYKA 3PEHUS —
MapXXUHAIUCTCKasd. MapKUHAIUCTBl BBEIM TMOHSATUE IIEHHOCTH B  BOIPOC
1IEHO00pa3oBaHusl U CHOPMYIUPOBAIHN, YTO ILEHHOCTh — BOINPOC CYOBEKTUBHOMU
“Hy>KHOCTH’’ TOBapa Jjisi motTpedbutens. Takum 00pa3oM, ObLIO YCTAHOBIECHO BIUSIHUE
caMoro MoKymnaTes Ha IIEHy TOBapa, a BOIPOC U3JIEPKEK — OTOJBUHYT UyTh JaIbIIE
OT Mpoliecca IeHo00pa30BaHus.

Hogsble HI0aHCH B TeMy nipuBHeC Anb(pen Mapiiaiui, npeicTaBuB U3BECTHYIO
Mojienb “‘HOXKHHMIBI® Mapiamia (U3BecTHbI rpaduk copoca U MOPEAsiONKEHUs).
CornacHo ero uccie0BaHusIM, lIeHa TOBapa ONpeesieTcsl pABHOBECUEM MPEIEIbHBIX
U3JIEPKEK U MPeIeSIbHON MOJIE3HOCTH TOBapa. Tak OH yuyen Kak CyObeKTUBHYIO BBITOIY
JUTSl TOTEHIIMAIbHOTO MOKYIaTeNsl, TaK U 3aTPaThl, KOTOpbIe HECET (UpMa, COBMECTHUB
B3MISIIBL  KJTACCUKOB M MapxuHanuctoB. CerogHs Mbl  paccMaTpuBaeM
[IEHO0Opa30BaHKe MMEHHO C MO3MIMUM Mapiiamia U BKIOYaeM B MPOIECC Kak
BOIIPOCHI U3JEPKEK (PUPMBI, TaK U PbIHOYHBIE (PAKTOPHI.

TeM He MeHee, DKOHOMUUYECKU B3IJISII BCE PAaBHO HEJIOCTATOYHO BAYMUUBO U
rIyOOKO OCMBICIISET MOBEICHUE MOTPEOUTENS, KaK 3TO HEOOXOJAMMO B COBPEMEHHBIX

pealiniax. OcHOBHOE HaIIpaBJICHUC SKOHOMHUYECKON MBICIIH pacCMaTpuBacT 4YCJIOBCKA,

> Baker R. J. Pricing on purpose: Creating and capturing value // John Wiley & Sons, 2010. — P. 63-
85
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KaKk M[PUHUMAIOLIETO pEIeHUs pauuoHanbHO. (COOTBETCTBEHHO, IMOBEICHUE
MOKyNaTesss B 3KOHOMHKE PAaCcCMATPUBAETCS, KaK HAMPABICHHOE HA ONTUMM3ALUIO
MOJIE3HOCTU B YCJOBHUSAX OTPAHMUYECHHOCTH PECypcoB (OTpaHUYEHHOE KOJUYECTBO
JICHET, OrPAaHUYEHHBIN BHIOOP U Tak Aanee). bombIIMHCTBO SKOHOMHUYECKUX MOJIeNen
CTPOSITCSI HAa 3TOM JONYIIEHWH, B TOM YHUCJIE M KJIACCHYECKHH 3aKOH cIpoca H
npennoxkenus (Te camble “HOXHMIBI Mapmamia).® Hekoropele wucciemoBarenu
3aMeYaroT, 4YTO B3MJIsi[ SKOHOMUKM Ha [EHOOOpa3oBaHWE B MPHUHIUIIE HE
COOTBETCTBYET peallbHOMY TMpoleccy LeHooOpa3oBanus BHYTpu (upmel. OnH
MOKa3bIBaeT CBOIO A(PPEKTUBHOCTh WCKIIOUHUTEIHPHO B paMKax aHaiausa s
MUKPOIKOHOMUCTOB U 33Ja€T OOIIYI0 CXEMY IMPUHSATHUS PEIICHUI, HO HE TIOMOTaeT Ha

IMPaKTUKC TIPaMOTHO YCTAHOBHTD HGHBI.7

Hanpumep, cymectByer mnpocreitee
AKOHOMMYECKOE MpaBuio 1eHooopazoBanus — MR=MC (makcumuzanus npuobLIU
JIOCTUTAETCSl IPU 00bEME MPOU3BOJACTBA B TOUKE PABEHCTBA MPEACIBHOTO J0X0Ja U
npenenbHeIX u3aepxkek).t IlogcueT >THX MOKa3aTenel B YCIOBHAX OOBIYHON (PUPMEIL
4acTO CUJIbHO 3aTPYAHEH TEM, UTO HUKTO U3 COTPYAHUKOB HE SIBJISIETCSI CIICIIUATIICTOM
B MHKPOIKOHOMHUKE JMOO KA4yeCTBO JAaHHBIX JJIEMEHTApPHO HEAOCTAaTOYHO

YAOBJICTBOPUTCIIBHOC, a IIOTOMY IIOJHOCTBIO JIMIIACT CMbICIIA IIOCICAYIONIHC

IIOACYCTEI.

1.2. llenooOpa3oBaHue B MAPKETUHIE

Bomnpoc Toro, kak uMeHHO popMUpyeTCs HalleHKa U Kakue (akTOpbl BIUSIOT HA
€€ U3MEHEHHUE C TCUCHUEM BPEMEHU — YJI00HEEe BCEr0 pacCMaTpUBaTh C TOYKU 3PECHHUS
MapkeTuHra. HauneM 0030p TeMbl ¢ TEOPETUUYECKON OCHOBBI 1IEHBI B MAPKETUHTE.

Bo-niepBbix, 1eHa SBISETCS OJHUM W3 COCTaBIISIIOIIMX TaK Ha3bIBAEMOIO

“KOMIUJIEKCA MApKETHUHTa , MOMYJISIPU3UPOBAHHOTO M BBEAECHHOTO B PETYJISPHOE

¢ Skouras, T., Avlonitis, G. J., & Indounas, K. A. Economics and marketing on pricing: how and why
do they differ? // Journal of Product & Brand Management, 14(6), 2005. — P. 362-374

7 Foxall, G. A descriptive theory of pricing for marketing // European Journal of Marketing, 6(3).
1972. —P. 190-194.

§ Tlaxomosa, H.B. Dxonomuka orpacieBbix pbiHkoB // Cankr-TletepOypr: UsnarensctBo CaHKT-
[TerepOyprckoro ynusepcureta, 2019. — C. 640.
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ynoTpebieHre 3KOHOMUCTOM U MapketojoroM dunumnmnoMm Kotnepom. 310 6a30BbIN
Ha0Op MHCTPYMEHTOB MAapKETHHTA, BKIIOYAIONIUN YEThIPE MYHKTA: MPOAYKT, TOUKU
MPOJAX, MPOJBHKEHHE W IEHY. OTOT KOMIUIEKC MEpP IIOMOTraeT BBICTPANBATH
IPAMOTHYIO CTPATErUI0 BeJIeHUs] OU3HECa, a TaKKe yIpaBisiTh MOKa3aTeIsIMU CpOcCa.
Takum oOpa3om, LleHa B MapKETHHIE€ pacCMaTpUBaeTCs, Kak OJMH M3 CIOCOOOB
clenaTh TOBap MpUBJIEKaTEIbHEE JJISl MOTPEOUTENS U MOBIUATH HA UX BBIOOP MEXKIY
MPOAYKTOM KOMIAHUHU-TIPOU3BOAUTENS U KOHKYPEHTAMM.

Bo-BTOpBIX, cunTaeTCs, YTO EHA — €IMHCTBEHHAS COCTABJISAIONIAsA KOMILIEKCA
MapKETUHI'a, KOTOPasl FeHEPUPYET JUIsl KOMIAHUU BEIPYUKY M HE TpeOyeT BIOKEHHiA.”
IIponykT, TOYKM MpOJaxX, MPOABHIKEHUE — BCE TPHU JPYIMX HHCTPYMEHTA, KakK
MpaBUJIO, TPEOYIOT MEPBOHAYAIBHBIX BIOXXEHUM, TOT/Aa Kak II€HA IMOJpa3yMeBaeT
WCKJIIOUUTEIPHO LENOYKY BHYTPEHHUX PEHICHHW KOMIIAHWHM [UJI  [OJICYETa
ce0ECTOMMOCTH M TPaMOTHOM OIEHKHM PpBIHOYHOM CHUTyalludh U CETMEHTOB
notpeduteneil. bonee Toro, Ha 1IeHy OBICTpee BCEro pearupyroT MOTpeOUuTe I, Toraa
KaK JIpyTHe MOKa3aTeldu CUYUTHIBAIOTCS YACTO CJIOXKHEE W JoJibllie. JTU JiBa (hakTa
MOKa3bIBAIOT, BAYKHOCTh MPUHSATHS [IEHOBBIX PEIICHUH JJI1 MAPKETUHTA.

OcCHOBHBIE MApKETUHTOBbIE (DAKTOPbI, BIUAIONIME HA OKOHYATEIBHYIO LICHY
MPOAYKTa — LEHOBAsA MOJUTHUKA KOHKYPEHTOB, PRIHOYHBIN CIIPOC U JAPYTM€ HIOAHCHI
Ha pbIHKE KOHKPETHOTO TOBapa WM yciyru. PaboTta HaJl MpoayKTOM B MOMEHT €ro
BBIBOJIA HA PBIHOK MPOU3BOJIUTCS CO BCEMU UHCTPYMEHTAMU KOMILIEKCA MAPKETHUHTA,
MO3TOMY 3a4acCTYIO MPOLECC 3aJaHUs LIEHBI IJIOTHO CBSI3aH C TAKUMH aCIEKTaMU, KaK
MPOAYKT W MpOJABHXKEHHE. [IpUHATHE pEmIeHHs O LIEHE MPAKTHYECKH HEBO3MOXKHO
OTHENUTh OT PEHICHUHA KacaTeIbHO NO3UIIMOHUPOBAHUS, OpeHAa U IeNeBOil
ayauropun. '

Hanpumep, ynpoieHHas nenouka NpuHATHS PELIEHUS O LIEHE HOBOT'O MPOAYKTa

KoMItaHuei X MOXKeT BBIT'IAACTD TaK:

? Rao V. R. Pricing Research in Marketing: The State of the Art // The Journal of Business, vol. 57,
no. 1, 1984. — P. 39-60
19 Tam »xe.



)

2)

3)

4)

aHajau3 TMOTpeOuTeNell Mmokazajl, YTO HE 3aKpbhiTa MOTPEOHOCTh CETMEHTAa,
MOJIB3YIOIIETOCS TOBapaMM KJiacca “JrKC’;
aHaJIu3 KOHKYPEHTOB BBISBUJI, UYTO BCE KOMIIAHWU CHEIUATU3UPYIOTCS Ha
MPOU3BOJICTBE OIOJIKETHBIX MNPOJYKTOB M JIa)K€ HE 3aHUMAIOTCS MPOJBHKEHUEM
MpOAYKTa Ha MOTpedurenen “mokc”’-ToBapos;
MPUHATO pElIeHuEe J0padoTaTh MO3UIIMOHUPOBAHUE MPOAYKTA ISl TOTO, YTOOBI OH
YAOBJIETBOPSI NOTPEOHOCTSAM MOTpEeOUTENEH “IIOKC”-TOBAPOB;
MocJjie MPOBEJASHHBIX PadOT HalleHKa Ha ToBap Obuta moBbiieHa ¢ 30% 10 50%, ObuH
BBIOpaHbl ApYyrue peKJIamMHbIE IJIOMIAJAKU JJis MNPOJBHKEHUS, COOTBETCTBYIOIIUE
HOBOMY MOPTPETY ayAUTOPUH.

MapKeTHUHTOBBIE PEIICHUSI O I[EHE MPOJYyKTa OPUEHTUPOBAHBI HA PHIHOK U
MPAaKTUYECKU HE TMPUHUMAIOTCS ©0e3 XOoTs Obl MHHUMAJbHBIX HCCJEI0BaHUN
ayIUTOpHUHU, TTIOKa3aTeNIel crpoca U JIOMOJIHUTEIbHON KpeaTUBHOM pabOoThI JJjIsl TOTO,

YTOOBI MOACTPOUTH MPOIYKT O] BHIOPAHHBIN CErMEHT MOTpEOUTENECH.

1.3. OcobennocTu nenoodpasosanusi Ha peinkax B2B, B2C, B2G

B2B (c anrm. ‘“business-to-business”, "0u3Hec ajig Ou3zHeca”) — KOMIIAHHH,
KOTOpBIE MPOU3BOISAT TOBApbl M YCIYTH sl KOPHOPATHBHBIX KIUEHTOB, TO €CTh
npyroro 6usneca. B2C (¢ anrn. “business-to-consumer”, “Ou3Hec A KJIHEHTA) —
KOMIaHUHU, HalleJICHHbIE Ha TOPIOBJIO C YAaCTHBIMHU JIUMIAMH, TO €CTh KakK pa3 Ha
notpedutensckoM peiHKe. MiMenHo B2C Toprosiig OyAeT paccMaTrpuBarhes Aajiee B
pabore.

Crpareruu nesHoo6pazosanusi B B2B u B2C 3HaunTenbHO pa3innyaroTcs u3-3a
XapakTepa UX IeJIEBOM ayauTopuu M mpoiiecca nokynku. B B2B nenoo6pa3zoBanue
0ojiee CI0XKHOE M MOJUIEKHUT OOCYXKACHUID MEXAYy MNPOAaBLOM M IMOKyHaTeleM,
MOCKOJIbKY OHO TMpejmnoJyiaraer OoJbliie O0beMbl U JOJTOCPOUYHBIE KOHTPAKTHI.
Hanpotus, nenoo6pazoBanne B2C sBnsercss 0ojee mNpocTbiIM U (PUKCUPOBAHHBIM,
MOCKOJIbKY OHO MPEAINoJiaraeT MEHbIINE 00bEMbI U YaCTHBIE MOKYTIKU.

IlenooOpa3zoBanue B2B ocHOBaHO Ha MpenMyLIECTBaX, KOTOPbIE MPOAYKT WU
ycayra MOXET NpeIJIOXKUTh KOHKpeTHoMy OusHecy. llenHooOpasoBanue yacto
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MOJCTPaNBAETCs MOJI KOHKPETHBIE MOTPEOHOCTH KIUEHTA (YCIyTH MOTYT 100aBISThHCS
U UCKJIIOYAThCSI U3 JIOTOBOPA), U MEPErOBOPHI SIBISIIOTCS OOBIYHBIM siBIeHUEM. [luki
CHCJIKA U CKOPOCTh MPUHSTUS PEIICHUs] O MOKyIKe — JUinHHee, yeM B cdepe B2C.
Takxe pemieHHe O TMNOKYINKE PEIKO NPUHUMAET OTACIbHBIM YEIOBEK, 3TO
KOJUICKTUBHOE pEIICHUE OINPEACICHHON TPYIIbl, 3aHATOM MPOLECCOM MOMUCKA
noApsiaunka. M3-3a atux nByx axropos B chepe B2B oTCyTCTBYIOT SMOLIMOHANIbHbBIE
pelieHrs, 4YTO YacTO YUYMTHIBAa€TCS B  TMpOIECcce IEHOOOpa3oBaHMs  Ha

IOTPEOUTENLCKOM  PHIHKE. !

[lenooOpazoBanrie B2B yuuThIBa€T KOHKYPEHIIHUIO,
PBIHOYHBIEC TEHJEHIIMH U CTOUMOCTb ITPOU3BOJICTBA, OJTHAKO LIEHBI OOBIYHO BBIIIIE, YEM
nensl B2C.

[Henoo6pazoBanue B2C, ¢ npyroi cTopoHsl, 60Jiee MPSIMOJIMHEITHO U OCHOBAHO
Ha BOCHPUHUMAEMOW IIEHHOCTHU MPOAYKTa WU YCIYTu sl noTpedutens. bonburyio
pOJib B JIaHHOM clly4ae Urpaetr OpeHJ kommnaHuu. Pa3BuThid OpeHJ| yBEIMYMBAET
IIEHHOCTh MPOAYKIIMM KOHKPETHOTO MpoAaBlia B TJla3aX MOTPEOUTEINs, BBI3BIBAET
JIOBEpUE U TEM CaMbIM Ja€T BO3MOXHOCTbH 3asiBUTh OOJIBIIYIO IIEHY Ha TOBap WIHU
yciayry. OTo B ropaszio MeHblel creneHu padoTaet B chepe B2B, Tak kak Bocipusitue
OpeHa CyObEKTUBHO U YaCTO SMOILIMOHANIBHO, a PEIeHUE 0 padoTe ¢ MOApsAIUYUKaMU
HOIpa3syMeBaeT yuuThiBaHKE Apyrux (axropos.'? Ilena (pUKCHMpOBaHHAS, B HEPUOJ
JEUCTBUSL akIMi JelcTBYOT ckuaku. llenooOpasoBanue B2C Takke yduThIBaeT
KOHKYPEHIIMIO, PHIHOYHbIE TEHJICHIIMU U c€0ECTOMMOCTh NpOAyKIHH. LleHbl 00bIYHO
HIXKE, ueM IieHbl B2B.

CymectByer Takxke cpepa B2G (c anru. “business-to-government”, ”OusHec
Ui rocyaapcTa’). [Iporece mpoaaku B JaHHOM Ciiydae eIl CI0KHEE, UeM B CIIydae

B2B u coBepiiaeTcs myTeM y4acTHs B ayKIIMOHAX HA TEHAEP C IPYTUMU KOMITAHUSIMH.

1 Tossavainen O., Turta E. Differences in selling B2B and B2C markets: sales psychology and
customer  experience // 2013 [Electronic  resource]. @ —  URL:  theseus.fi,
https://www.theseus.fi/bitstream/handle/10024/61861/TuAMK%20Thesis%20-
%200I1i%20Tossavainen%20Esa%20Turta.pdf?sequence=1 (nara obpamenus 08.05.2023)

12 Tam xe.
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Kak mpaBuiio, 3TO OYEHBb JEHEXHBIM OW3HEC, 00BEMBI MPOAYKIIMH, HA KOTOPYIO
3aKirouaeTcs qorosop 6ompime. [Ipomece nenooOpa3zoBaHus 31eCh ST HA CTOPOHE
rocyiapcTBa — TIpU pa3MEIICHWH TEeHAepa OHa 3apaHee 3asBieHa. Kommanuw,
KOTOPBIE BEIyT OM3HEC C TOCYAaPCTBOM, OTJIMYAIOTCS CTAOMIBHOCTHIO, TaK KaK CICITKH
3aKJII0YAIOTCA Ha JUIUTENbHOE BpeMsi. JTa cpepa He OyAeT paccMOTpeHa B paboTe, TaK

KaK OHa He KacaeTcs MOTPeOUTEIHCKOTO PhIHKA.
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I'/IABA 2. CTPATEI'MA HEHOOBPA3OBAHUSA

2.1. llenooOpa3oBaHue “H3AePKKH IJIKOC”

[lepelinem K paccCMOTpEHHUIO cTpaTeruii I1eHooOpa3oBanus. B pabote
PacCMOTpPEHBI BCE 4YacTO UCIOJNb3yemMble cTparerud. OHH pachpenesieHbl II0
KaTeropusM IO MPUHIIMIY TOro, Ha KaKOoW OCHOBHOM (akTop 1eHooOpa3oBaHUs
onuparoTcs. LleHooOpazoBaHue “U3AEPKKH IIIIOC” — Ha 3aTpaThl KOMIIAHUH, TO €CTh
ce0eCTOMMOCTh TTPOU3BOACTBA MPOAYKITUHU (TIOCTOSIHHBIE M TICPEMEHHBIC U3JICPIKKH).
HudbdepenumpoBanHoe IEHOOOPa30BaHNE — OMUPAECTCS MOTHOCTHIO HA MOTPEOUTENS
MW €Tr0 PHIHOYHBIE XapaKTCPUCTUKH, MOKYNATEIbCKAE MPEAMOYTCHUS W MPUBBIYKH.
KonkypeHTHoe 11eHOOOpa3oBaHUE TOBOPUT CaMo 3a ce0si — 3TO 1IeHOOOpa3oBaHue,
ommparoIieecs Ha MEeHbl KOHKYPEHTOB. PaccMOTpUM KaX bl THUI MO OTACILHOCTH H
MPOAHATIM3UPYEM CTPATETUN BHYTPH KaXkKJIOTO THUIIA.

OnuH w3 YNOPOIICHHBIX CIIOCOOOB YCTAHOBJICHHS IIEHBI, KOTOPBIA OOBIYHO
OCBEIAETCS B DKOHOMHMYECKOM JMTEpaType — «M3IEPKKH ILIoc».  Om
MO/Ipa3yMeBacT BHIYUCIICHHE U3/ICPKEK TPOU3BOICTBA HA OJIUH TOBAp U T0OABICHHUE K
HeMy (UKCHUPOBAHHOMW HAIIEHKH B TIPOIIEHTax. To €CTh N3MEHEHUE TIEHBI IOCTUTACTCS
WCKITIOUNATETFHO TYTeM pPOCTa WJIM CHIDKCHHS M3JEPKEK W HUKOTAA — HKCIIAHHEM
MOBBICUTH HAIlCHKY Ha ToBap. JlaHHBIM METOJ JaeT MPOU3BOIUTEINIO TapaHTUIO
BO3MECTHTH 3aTPAThl M MOJYYUTh 0a30BYI0 MPUOBLIL C MPOAAXK, HO aOCOIIOTHO HE
YYHUTHIBACT CUTYAIIMIO Ha PBIHKE: CITPOC HAa TOBAP U MOBEICHUE KOHKYPEHTOB — 3a UTO
CIPABEIJIUBO MOIYYaeT MHOTO KPUTHKH, B TOM YHCJIE OT CAMUX YKOHOMHCTOB.

HekoTopsie mpon3BOAUTENN HEBEPHO MIOHUMAIOT OMMMCAHUE METOA “U3IACPIKKH
TUTIOC” ¥ CUUTAIOT, YTO UCTIOJIB3YIOT MMEHHO €Tr0: YIUTHIBAIOT CE0ECTOMMOCTh TOBapa,
a Takke HareHKy. Ha camom nene, garie Bcero HaleHKa He sIBISETCS PUKCUPOBAHHOM,

0COOCHHO Ha IOTPEOMTENLCKOM PHIHKE'®, a Takke peryiaspHO mepecMaTpPHUBACTCS H

13 TTaxomoBa, H.B. DxoHomuka otpacieBbix peiHkoB // Cankr-IlerepOypr: MsnarensctBo CaHKT-
[TerepOyprckoro ynusepcureta, 2019. — C. 286-305
14 TTaxomoBa, H.B. DxoHomuka otpacieBbix peiHKoB // Cankr-IlerepOypr: MsnarensctBo CaHKT-
[TerepOyprckoro ynusepcureta, 2019. — C. 286-305
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M3MEHSETCA B 3aBUCUMOCTH OT YCJIOBHI phIHKA. > TakuM 00pa3oM, HEllb3s CKa3aTh YTO
MMEHHO JTOT HKOHOMHUYECKHUU METOJ| SBISIETCS CaMbIM MOMYJISPHBIM, HO OH
OMPEIeICHHO OBbLI B34T 32 OCHOBY C OOJIBIIMM KOJIMUYECTBOM BapHUallHil.

OnHa U3 NonyJIsipHBIX MPUYUH KOJIEOAHUS IIEHBI B TAKOM CIIy4yae — U3MEHEHUs
crpoca, 4acTo ce30HHbIe. B “ropsiunii ce30H” (mepuo]i BELICOKOTO CIIpoca) KOMIaHUU
MOTYT MOJHUMATh HAIICHKY Ha TOBap, B CE30H HHU3KOT0 CHpOCa — OMYyCKaTh Jlaxe
HIKEe C€e0ecTOMMOCTH, 4YTOOBl COXPAaHUTh TOTOK JIeHer u paboune MecTa
corpyarukam.'® Tlpu cTabUIBHOM HAaLlEHKE HAa TOBAp — KOMIIAHMS JIMIIAETCS
BO3MOXXHOCTH MaHMMYJHUPOBATh IIEHAMH U YIPAaBIATh TAaKUM 00pa3oM CIIPOCOM, IO
ATOM MPUYHUHE HEMOCPEICTBEHHO METOJ “‘U3NEPKKH IUIIOC HCHOJIB3YETCS HE TaK
4acTo, 0COOEHHO HA IOTPEOUTEILCKOM PhIHKE. !

CeromHsi 11IeHOOOpa3oBaHKME, OCHOBAHHOE Ha  M3JEPKKaxX, CUHUTAETCS
MapKETUHIOM YCTapeBIIMM, XOTS €ro M MPOJOJDKAET HCMOJIb30BaTh OOJIbIIOE
KOJIMYECTBO KOMIAHUW M3-3a MPOCTOTHI TMOHUMAHUS M MPAKTUYECKH TOJTHOTO
OTCYTCTBUS 3aTpaT PeCypcOB Ha MPOIECC IIEHO0Opa3oBaHus (aHAIU3 PhIHKA, aHAJU3
notpedurens, paboTa ¢ OpeHI0M, onpeAeaeHUe OpeHI-CTpaTeruu U T.1.) UMeHHO 3TOT
MeToJ; 0a30BO M3YydyaeTcsi BO MHOTMX y4EOHMKAaX 3KOHOMHUKH, & MOTOMY H3BECTEH
MPAKTUYECKU KaXKIOMY.

[IpaBga B TOM, YTO H3HAYAIBHO METOJ “‘U3JEPKKU IUIKOC TOJYYHII CBOKO
MNOMYJISIPHOCT B MEPHOJI HUHAYCTPUATBbHOM OSKOHOMHUKH, CErOJHA JKe, B
MOCTUHYCTPUATBHON SKOHOMMKE, KOIJla OCHOBHOE MEPHWJIO MPOAyKTa — €ro
LEHHOCTD JJIsl TOTPEOUTENSI, OpUCHTAIMS Ha 3aTPaueHHBIE JJIsl TPOU3BOJICTBA PECYPCHI
MOIITHOCTH a0COJIIOTHO ceOst He omnpaBiabiBaeT. Ponanba [[x. belikep, aBTOp KHUTH O

nenooo6pazoBauun Pricing on Purpose: Creating and Capturing Value mpuBogut

15 Foxall, G. A descriptive theory of pricing for marketing / European Journal of Marketing, 6(3).
1972. - P. 190-194.
16 Tam »xe.
17 TTaxomoBa, H.B. DxoHomuka otpacieBbix peiHKoB // Cankr-IlerepOypr: MsnarensctBo CaHKT-
[TerepOyprckoro ynusepcureta, 2019. — C. 286-305
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OUYCHb HAIJISIAHBIN IpUMEp: 1IeHa KHUTH ONPEIeNIeTCsl He CYMMOM 3aTpaTt Ha Oymary,
YEpHHUIIA ¥ TIeYaTaHUE, 2 ICHHOCTHIO 3HAHUM, U3JI0KEHHBIX B HEl, 11 notpebuTes. '

[Ipu omnpeneneHud 1€HBI C€ OMNOPOM MPEUMYIIECTBEHHO Ha 3aTpaThl
MPOU3BOJICTBA U3 BHUJA YAaCTO YIYCKAETCS PBIHOYHBIA aClEeKT — TO €CTh He
YUYUTBHIBAIOTCS XapaKTEPUCTUKU TMOTPEOUTENsT U €ro CyObEKTUBHOE BOCIHPUSITHE
LIEHHOCTH TOBapa, 4To (110 CyTH) JOJIKHO ObITh OCHOBHBIM (DOKYCOM KOMITAaHUU B HAIlIE
BpeMsi Ha MNOTPEOUTENHCKOM PBIHKE. DTO OE€3YCIOBHO HE 3HAYUT, YTO BOIPOC
U3JICPKEK MpU OMNPENCICHUU II€Hbl JOJDKEH YXOAUTh Ha 3aJHHUM IJIaH, HO OH
OMPENICICHHO HE JOJKEH PACCMAaTPUBATHCS, KaK €IMHCTBEHHO BaXKHBINA U U3MEPUMBII
(daxTop, BIUAIOMNN Ha LIeHy. [[pyroi 3aMeTHbI HEIOCTATOK JAHHOTO METOJIa B TOM,
YTO U3JIEPKKHU HA MPOU3BOJCTBO MPOAYKIIUH U3MEHSIOTCS B 3aBUCUMOCTH OT 00bema
MPOJIaXK, a 00beM MPOJIaXK — 3aBUCHUT OT IIEHBI HA TPOAYKIUI0. TakuM 00pa3om, cama
no cebe ceOeCTOMMOCTh TakKe HE SIBISETCS CTAaOWMIBLHOW MEPEMEHHOW B JKHU3HU
xommnanum. '’

B pamkax maHHO cTpaterur UMEET CMBICH MOJPOOHO OCTAHOBUTHCS TOJBKO Ha
OIHOW CTpaTeruu IeHOOOpa3oBaHUsA, TaK KaK OHa Haubojee OTIMYaeTCs OT
KJIACCUYECKOM CXEeMbI U3JICPKKH + (PUKCUPOBAHHAS HALIEHKA. JTO CTPATErus LIEJI€BOTO
1IeH000pa3oBanus (target return pricing).

Crtparerus 1eJieBOro HeHoo0pa3zoBaHus

[leneBoe 11eHOOOpa30BaHKE — MOJIENIb OCHOBAHHAsI HA MPEJCTABICHUHN O TOM,
CKOJIbKO JIEHET KOMIIaHHMSI XOYeT (M MOXET) MOJYYUTh CO BIIOKEHUM KamuTajaa B
dbyHkImoHUpoBaHus npeanpustus. OCHOBHAA 1€Jib B JIaHHOM Ciydyae — JOCTHYb
IJIAHOBBIX IIOKa3aTesnell 0e3 aMOMIMI MaKCHMH3UPOBATh BO3MOKHYIO MPHOBLIb.
HenocraTtku naHHOM CTpaTEeruu OYEBUAHBI JaXKe HEBOOPYKEHHBIM B3IIIsiIOM. Bo-
MEPBbIX, TAKON MOJAXOJ JHUIIAECT KOMIAHUI0 BO3MOXKHOCTH MOJYYUTh MaKCUMAaJIbHO

BO3MOXXHYIO TNpUObUTh. BO-BTOpBIX, OH MOXET HE TOJbKO HE JaTh 3apaboTaTh

MAaKCHUMaJIbHO BO3MOKHBIC ACHBI', HO 1 B IIPUMHIMUIIC JIMIIIHUTH KOMIIAHHUIO KaKnX-I100

¥ Baker R. J. Pricing on purpose: Creating and capturing value // John Wiley & Sons, 2010.
19 Tam xe.
20 Avlonitis, G.J., Indounas, K.A. Pricing objectives and pricing methods in the services sector //
Journal of Services Marketing, 2005. Vol. 19 No. 1. —P. 47-57
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npoaax. lIpeacTaBneHuss KOMOaHUKM O TOM, CKOJIbBKO OHa JIOJDKHA 3apaboTath C
MPOJIaK KOHKPETHOTO TOBapa BIIOJIHE MOXET HE COBIIAJaTh C MPEJCTABICHUSIMU 00
sToM mnotpebuteneii. To ecTb B ATOM CTpaTeruu H3JAEPKKO-OPUEHTHUPOBAHHOTO
LIEHO0Opa30BaHMsl, OMATh e, YIYCKAETCSl PhIHOYHASI 0OCTAHOBKA. DTO MOKET CTOUTh
KOMIAHUU HE TOJBKO BBIPYUYKH, HO M MPU HEXKEITAHUU MEHATh MOJAXOJ — MEcTa Ha

PBIHKE.

2.2. ludpdepeHniupoBaHHOE IEHOOOPA30BaAHUE

HuddepennupoBanHoe 1IeH000pa3oBaHue 00BbeUHSICT CTpaTeruu
LIEHOOOpa30BaHMsl, KOTOPHIE HCIOJB3YIOT Pa3iMuMsl MEXAY pa3HbIMH CETMEHTaMu
NOTpeouTeNel WM PBIHKOB Il MakcuMmu3anuu mnpuosuid. MHOrma B pamkax
mudPepeHIUpPOBaHHOTO 1IEHO00pa30BaHMs BBIJICIISIETCA JTMHAMHYECKOE
1IeHO0Opa3oBaHue (MpU HEM II€HA Ha MPOAYKIIUIO MEHSIETCS BO BPEMEHH), HO OHO
SABJISIETCA JIMIIb HEOOJNBIIUM TMOJITUIIOM U HE HMEET CMBICIA €ro BBIHOCUTH B
OTZIEJIbHYIO KaTeTOpHIO.

OnHa W3 caMbIX MOMYJSIPHBIX CTPATETHW B JTAHHOM KAaTErOpUM — LEHOBasd
muckpumuHanus. lLleHoBasi IUCKpUMUHAIIMS TOJpa3yMEBaeT pas3Hble LEHbI s
pa3HbIX Kateropuil morpedutenei. KopoTko MOXKHO Omucath 3Ty CTPATETUIO, Kak
“3aCTaBUTh TOTO, KTO TOTOB, IJIATUTh OoJibiie”. [{eHOBYIO NMCKPUMHMHAIIUIO TAKKE
MHOT/Ia Ha3bIBAIOT value-based pricing — 11eHOOOpa30BaHUE HAa OCHOBE OIIYIIaeMOM
(moxynaTteneM) [IEHHOCTH ToBapa. UeMm BhbIllle IEHHOCTh TOBApa JUisl MOTPEOUTENS, TEM
OOJIBIIYIO 1IEHY Ha HETO MOXXHO BBICTABUTD.

[leHoBasi TUCKpPUMUHALIMS MOXKET OBITh MIPSAMOU U HENMpPsIMOU. Takke OTACIbHO
BBIJICISICTCS TUHAMUYECKUM MOJATUI — LIEHOOOpa30BaHUE B PEATIbHOM BpeMeHU (B
anri. yield management).

Crparerusi npsiMoii IeHOBOW TMCKPUMHUHAIIMH

[Ipsimoii 1eHOBasT JUCKPUMUHALIUS SIBISICTCS, €CIU OW3HEC BBICTABIISICT
OOJIBIIIYIO UITM MEHBIIYIO 1IEHY, OPUEHTUPYSICh Ha mapamMeTpsl nokymnaress. OObIYHO K
napaMeTpaM OTHOCSITCS: CTpaHa/TOpoJ MPOAaXH, APYrue MOKYNKH KIUEHTa BHYTPHU
KOMMAaHuU (M HE TOJBKO), COIMATIbHBINA CTaTyC, BO3pacCT, 3aHITOCTb, 1MOJ. biaronaps
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)
2)

3)

TOMY, YTO CEr'OJIHSI TOPrOBIIs YACTUYHO mnepenuia B UHTEpHET, 3TU nmapaMeTpbl OYEHb
JIETKO OTCJICKUBATH MO MOBEICHUIO MOJIb30BaTENA Ha cante. Llens mpsamoil 1eHoBoM
JUCKPUMUHALIMM — BBICTABUTh TaKyl II€HY OTJEIbHOMY IOKYIAaTeNI0, YTOObI
MaKCUMM3UPOBATh BBITOAY /JII KOMIIAHMM B KaXJAOM OTIENbHOM ciy4ae. JlaTh
MaKCUMAJIbHYIO II€HY, [0 KOTOPOW KJIMEHT FOTOB ClIeNIaTh MOKYIKY, HO TIPU 3TOM HE
TaKyl0 BBICOKYIO, UTOOBI OH yIIed K KOHKYypeHTy. [IpuMepom mpocreiiiieit mpsMon
IIEHOBOM JUCKPUMHMHAIMM MOKHO CUHMTaTh Oo0Jiee BBICOKME IIE€Hbl B Mara3mHax
MPECTUKHBIX PAalOHOB rOpoJia MO CPABHEHHIO C “OOBIYHBIMU™ pallOHAMU CTaHAAPT-
WJIH DKOHOM-Kiacca.?!

Crparerusi HempsAMoil HEHOBOM JMCKPUMHHALMHU

Henpsimas ieHOBasi TUCKPUMUHAIIMS, XOTS U IUKTYETCSA caMOil KOMIIaHUEH, HE
“mpuMmepsieTcs”’ B 00s3aTeIbHOM TOPsAKE Ha Bcex moTpeduteneit. OOmas cxema
paboThl Takas: ¢upma MpeaiaraeT CKUJIKY Ha KOMOHHAIIMIO TOBapoB JIMOO Ooisee
BBITOJIHOE MPEI0KEHUE HA OONbIINNA 00BEM KYIUIEHHON MPOAYKIMU B BUJIE KYIIOHA,
npomokoga u T.1. llokynarens, B CBOI0O OdYepelb, BBIOUpPAET CaAMOCTOSITEIBHO,
BOCIIOJIL30BaThCA MpPEAJIOKEHUEM WiIM HeT. B ciyuyae Henpsmoil 11eHOBOMH
JTUCKPUMUHALIMKY KOMITAHUH HE HY>KHO YETKO OTCJICKUBATh MapaMeTphl MOKYyIaTeNeH,
YTO YacTO HECEeT 3a CO0ON JOMOJHUTENbHBIE pacXxoAbl — B 3TOM OCHOBHOE
IPEUMYIIECTBO TAKOM cTpaTeruu.>

OcHOBHBIE CMOCOOBI peanu3aliid HEOpsIMON IIEHOBOM JTUCKPUMUHAILIMM 110
cratbe “Competitive Solutions: The Strategist's Toolkit”%:
KYTIOHBI
CKUJKH JJis TOCTOSIHHBIX MOKynaTened Jmbo 3a Ooiploil 00BbEM KyIJIEHHOM
MPOAYKIIUU
MpOJaka KOMILJIEMEHTAPHBIX MPOAYKTOB B CBsI3KE (Hampumep, reib s Aylia U

IaMITyHb B €IMHOW yNMAKOBKE WJIM UrpoBas npuctaBka Play Station u urpa B ogHoOM

KOpOOKe)

2l McAfee R. P. Pricing. Competitive Solutions: The Strategist’s Toolkit / Princeton University
Press, 2002. — P. 260-302.

22 Tam xe.

2 Tam xe.
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JIns yCHEemHOW pean3aluy HEeNpsIMOM LIEHOBOM AUCKPUMHHALUM KOMIIAHWUH
HEOOXOJIUMO MMETh JOCTAaTOYHO TOYHYIO HH(POPMAIUI0O O MOTPEOUTENAX, UYTOOBI
npejuiarath UM MOJI00OHBIE WHIWMBHUAYaJIbHBbIE MOpeanioxkeHus. YToObl moTpeOuTens
BbIOpaJi, HampuMep, KOMOMHALIMIO M3 JIByX TOBapOB BMECTO OJHOTO, KOTOPBIH OH
HaMepeBaJICsl KyNUTh MU3HAYAIbHO, IPEIJIOKEHUE JNOJKHO OBITh akmyanvhwim. J1is
CO3/IaHUSI TAKUX aKTYaJIbHBIX MPEIJIOKEHUM MOTYT UCIOIb30BaThCAd JaHHBIE O
MpoJaKaxX M JaHHbIE O HamOOJiee 4acTO MOKYIMAEeMbIX MPOAYKTaX pa3HbIMU TUIAMU
MOKYyHaTeIEeH.

Crparerust ueHooopazoBanus B peajbHoM BpeMeHH (yield management)

IlenooOpa3oBaHue B pealbHOM BPEMEHH — IMOJTHII IIEHOBOM JUCKPUMHUHAIIUH,
MIPU KOTOPOM II€HBI CMEHSIIOTCSI IMHAMUYECKH B 3aBUCUMOCTU OT U3MEHEHHUS YPOBHS
crpoca. Yamne BCero 3ra CTpaTrerysi UCIONb3YETCs B HHAYCTPUU T'OCTEIIPUUMCTBA, a
Takke y aBuakoMmmanuil. [lokymnarenb 4acTo CTAJIKMBAETCS C JIaHHBIM HPUHIUIIOM
IIEHOOOpa30BaHMs MpU TMOMNBITKE BBIOpaTh OwieThl B myrtemiectBue. llpu panuen
MOKYIIKE OMJIETOB 1I€Ha HAa HUX OyJIeT 3HAUUTEIbHO HUXKE, YEM MPU OKYIIKE 32 HEAEIIO
WU JaXe HECKOJbKO JHEH [0 TojieTa — 3TO OOBSICHSAETCS MOCTENEHHBIM
MOBBIIIEHUEM CIpOca Ha ycayry. Tak KOMIAaHMM OOBIYHO “OUCKPUMUHHUPYIOT IO
LIEHE KJIIMEHTOB, KOTOPBIM IMEPENIET HYKEH CPOUHO. M3-3a TOro, 4T0 BOCIIpUHUMAEMAS
LIEHHOCTh YCIYTH JJI1 HUX BBIII€, OHU MEHEE UyBCTBUTEIbHBI K II€HE (TO €CTh TOTOBbI
HepeIUIaTUTh, JUIIL Obl IpuoOpectu Omner).’* Kak mpaBmiio, K 3TOH KaTeropuu
OTHOCSITCSl MYTEIIECTBYIOIIUE MO padoTe, a TYpUCThl — KaTeropus, MOKyHarolias
ownetsl 3apaHee. OCHOBHbBIC XapaKTEPUCTHKU KaXKJOTO THUMNA KIHWEHTOB XOPOIIO

MPOWJLTIOCTPUPOBaHHKI B cTaThe “Yield management: an overview” (tabnuma 2.1).

24 Donaghy K., McMahon U., McDowell D. Yield management: an overview // International journal
of hospitality management 14 (2). 1995. — P. 139-150
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Taoauua 2.1 — Miioctpauus pa3HbIX KATErOpUil KIMEHTOB ABUAKOMIIAHUH U

oreJeil mo crarbe Yield management: an overview.

[TyremectBue no padore Typucrtuueckas noesaka
1. Hexenanue OpoHUPOBATH 3apaHee 1. OOb9HO OPOHHUPYIOT 3apaHee
Hebonbmoe konuuecTBo AHeH npokuBanus | KomudecTBo qHEN NpoKUBaHUS (B OTENSIX)
(B oTensxX) OOBIYHO JITHHHEE
3. OsknaaHue KaueCTBEHHOI'O CepBUCa 3. OsxugaHus OT CEpBUCA aJANTUBHbI
4. 3apaHee U3BECTHAsI JIOKALUS 4. BpI60Op n0KaIMU THOKHIA
5. JlaTbl MOTYT U3BMEHUTHCS 5. JlaTsl OTABIXA PEAKO MEHSIOTCS
6. HeuyBCTBUTENBHBI K LIEHE 6. UyBCTBUTEIBHBI K LIEHE

Cocrasneno no: Donaghy K., McMahon U., McDowell D. Yield management: an overview //
International journal of hospitality management 14 (2). 1995. — P. 139-150

UyBCTBUTENBHBIC K I[EHE TYPUCTHI UMEIOT BO3MOXKHOCTh MPUOOPECTH OMIIETHI
WJIA HOMEP B OTEJIE MO HU3KOW LIEHE MPU IJIAHUPOBAHUM MOE3/IKU 3apaHee. B To xe
BpeMsl, OTIPABIAIONIMECS B KOMAHIUPOBKM HHUYETO HE TEPSIOT, MeperiayuBas 3a
OWJIETHI U HOMEpA B OTeJIE. DTO JIETKO OOBSICHSAETCS TEM, UTO OOBIYHO KOMITAHUH CaAMU
OIUIAYUBAIOT COTPYAHHKaM paboune mnoe3aku. Cama xe (upMa MAKCUMHU3UPYET
npuObLTH i1 00enx Karteropuid KIWeHTOB. OAMH W3 OTHOCUTEIBHBIX HEIOCTATKOB
CTpaTeruu — CI0XXHOCTh peanu3aiuu. OaHako npojaxa OuneroB uepe3 MHTepHeT
pemaer 3Ty npobiemy Onarojiaps TEXHOJOTHUSIM MOHUTOPHUHIA CIpOCa B PEXUME
OHJIAMH.

Takum 00pa3oM, npsimMasi U HempsMas [IeHOBask AUCKPUMHHAIMA, a Takxke yield
management —  OCHOBHBIE  CTpaTe€rMd, KOTOPbIE  HUCIHOJB3YIOTCA IS
mudpepeHIMpoBaHHOTO  IIeHOOOpa3oBaHus. braromaps pa3BUTHIO HHTEPHET-
TOPTOBJIH OOJILITUHCTBO KPYITHBIX KOMITAHUH HAYYHUIIOCHh TPUMEHSATH TAaKUE CTPATETUU
B CBOEH NIESITENBHOCTH, OJJHAKO OHHU HECYT C COOOM U OMpeeeHHbIE HEIOCTATKHU.
Hanpumep, 1nieHoBas AMCKpUMHHAIMSA, OUIylllaeMas, Kak HECIpaBeaJiuBasi, MOXKET
BBI3BATh HETATUB [0 OTHOILIEHUIO K KOMIIAHUU, €CJIM OyAEeT OYEBUIHA MOJIH30BaTESIM.
JI1si TpaMOTHOTO HUCIOIB30BaHUSI CTPATETUHU KOMIIAHMM HEOOXOJUMO TakKXe€ BEPHO
MPENOAHECTH €€ MOTPEOUTEINISIM, €CJIM €CTh PUCKU HEraTUBHOTO BocHpusiThsa. boiee

TOTO0, HCKOTOPBLIC BHJBI I_ICHOBOI)’I JUCKPUMHUHAIIUK MOI'YT IPHHCCTH MW TaKHC
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HETaTUBHBIC TOCIICICTBHUSA, KaK HEJIECTAIbHBIM 000pOoT mpoxaykunmu. Hampumep, mnpu
reorpaduIecKoil 1EHOBOH JUCKPHMMHUHAIIMK MEXKAY CTpaHAMH MOXKET HMETh MECTO
HeJIeTaIbHBI MMIIOPT TOBApOB M3-3a TPAaHMIBI (TAaKHE HCTOPHH BCTPEYAIOTCS B
(papmanesTnueckoii cdepe®). Ilepen TeMm, Kak NPUMEHATh IaHHYIO CTPaTErHuIo,
KOMITAaHHSIM CTOUT y4€CTh BO3MOXKHBIE PUCKH M CKPBITHIE YTPO3bI I CBOETO UMHU KA

Y CBOEU MPUOBLIH.

2.3. KoHKypeHTHOe nieHO00pa3oBaHue

KonkypeHTHOEe 11eHO00pa3oBaHUE — 3TO CTpaTErusi YCTAHOBICHMS IIEH Ha
TOBAapbl WM YCIYTd, MPU KOTOPOM KOMMAaHUs IIeHa Ha MNPOAYKIUIO KOMIaHUU
YCTaHABJIMBAETCSI OTHOCUTENBHO IIEHbl KOHKYPEHTOB. MHOrMe KOMIIaHUU BBIOMPAIOT
MMEHHO 3Ty CTpPaTerui0 H3-3a KaXyLIEHCs MpOCTOThI, HO OHA HEceT B cede
onpeneneHHbie pucku. OUH U3 PUCKOB 3aKIIOYAETCS B TOM, YTO KOHKYPEHTBI MOTYT
WU3MEHUTh CBOU IIEHBI, UTO BHIHYJAUT KOMIIAHUIO U3MEHHUTH B OTBET U CBOIO LIEHOBYIO
NONMUTUKY. B ciaydae CHUXKEHHUS IIEHBI, 3TO MOXET NPUBECTH K LIEHOBOW BONHE,
KOTOpasi MOKET HaHecTH yuiepd BceM HUrpokam Ha pbiHke. Kpome Toro, ecinu
KOMMaHus OyJIeT MPEUMYIIIECTBEHHO OPUEHTHUPOBATHCS HA KOHKYPEHTOB, OHA MOXET
MOTEPATH CBOIO YHUKAIBHOCTh U CTaTh HEOTIUYUMOM OT APYTUX UTPOKOB Ha pbIHKE. B
TO BpeMs Kak JJig TOro, YTOObI CTPATETMH KOHKYPEHTHOIO IIeHOO0Opa3oBaHuUs ObLIN
YCIIEIIHEL, KOMIIAHUS JOJKHA 9€TKO IIOHMMATh OTJMYHUS OT KOMIIAaHHI KOHKYpPEHTOB. 2

Nudopmarum no teme B CTAThsIX, YUCHUKOB U HCCIEIOBAHUSIX MPAKTUYECKU
HET, HECMOTpS Ha TO, YTO cCaM METOJ IEHOOOpa30BaHMs JIOBOJBHO MOIMYJISPEH.
Bonbinas yacte ctaTe mo Teme PoKycupyeTcs JUIlb Ha OJTHOW CTPaTEruu U3 JaHHOTO
paszenia — XUIIHUYECKUM IeHO0Opa3zoBaHuu (win aemnuHre). OgHako Ha caMoM
JieJie €CTh HECKOJIbKO BAPUAHTOB IIEHO00pa30BaHusl At GUPMBI JaKe C OpUCHTaIUen
Ha [IEHbl KOHKYPEHTOB.

Crparerusi HeMiTPAJIbHOI0 HEHOOOPA30BaHUS (CPeIHUX LIEH)

25 McAfee R. P. Pricing. Competitive Solutions: The Strategist’s Toolkit / Princeton University
Press, 2002. — P. 260-302.

26 Smith G. Competition-Driven Pricing Orientation Biases and Skills // Getting Price Right: The
Behavioral Economics of Profitable Pricing, Columbia University Press, 2021. — P. 243-79.
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BriOop cTpaTermm HeWTpambHOrO II€HOOOpPA30BaHUSI — OMpPEACIICHUE LIEH
KOMMAaHUU MO II€HaM KOHKYPEHTOB M YCTaHOBJEHHWE KX Ha CpEJHEM YPOBHE
OTHOCHUTENbHO  pblHKa. KoMmmaHuu, KOTOpble BBIOMPAIOT TakoOM  CIOCOO
1IEHO0Opa30BaHMUsl JIETIAI0T CTABKY Ha HEIICHOBBIE (PAKTOPHI “KOMILJIEKCAa MAPKETUHTA
TaK KaK I[eHa MepecTaeT ObITh KOHKYPEHTHBIM MPEUMYIIIECTBOM UJIU CKOJIbKO-HHOY/b
MpUMeYaTeNbHbIM 3JIEMEHTOM Ou3Hec cTparerur. OOBIYHO BHIOOP HEUTPAIBLHOM 1IEHBI
OTHOCHUTEJIbHO KOHKYPEHTOB SIBJISIETCS HU3KOPUCKOBOM CTpaTerueil, ee BHIOMPAIOT
MHOTHME KOMIIAaHUH, BRIXOJAIINE Ha PBIHOK, 0COOEHHO B PD?7%8,

HeiitpanbHoe  1ieHOOOpa3oBaHME HMMEET CMBICH Il MPEINPUATHIA,
JEUCTBYIOIIUX HAa PBIHKE, TJ€ MOKYMATeIM YyBCTBUTEIbHBI K I[€HAM, KOHKYPEHTbI
KECTKO OTBEYAIOT HAa M3MEHEHHUs MPOJIaK, a MOTOMY HEOOXOJMMO MOAJAEP>KUBATH
COOTHOIIEHHS LIEH B PAMKaX IIPUBBIYHOIO LIEHOBOTO AMana3oHa.”’

CrtpaTerusi ipOHUKHOBEHHS HA PHIHOK (II€HOBOI'0 NMPOPHIBA)

Crparerueil 11IeHOBOTO IIPOPHIBA HA3bIBAETCSl YCTAHOBIICHHE 1[EH HUXKE PBhIHKA
JUIsl OBICTPOTO MPOHUKHOBEHUSI HA PHIHOK U MOBBINICHUS MOMYJISAPHOCTA (GUPMBI 32
cuert “capadannoro paano”.>’ Korma koMnaHus HCHONB3yeT CTPATEruIo0, OHA 0KU/IAET,
YTO MOKYMATEIH CMEHST MPUBBIYHBIC MPEANOYTEHUS TOBAPOB U MEPEUAET K MEHEe
JIOPOrOMYy aHajory — UX HOBOMY MNpoaykTy. Kak moka3plBalOT HEKOTOpbIE
UCCIICIOBAHUSI, TaKue MPEANON0KEHUs IACHCTBUTENHHO ONMpPaBIbIBAIOT ceOsl mpu

IPaMOTHO BBICTPOEHHOMH JanbHeiinieii crparerun.’!

27 BerpoBa, B. A. OcoGeHHOCTH CTpaTeruii eHoOOpa3oBaHKs B MapKeTHHre // DKOHOMHUKA W
ynpasiieHue: npoonemsl, pemenus. —2015. —T. 1, Ne 11. — C. 200-202

28 Ckusnosa, H. I1. CTpaTeruu BBICOKHMX, CPEIHMX M HU3KHUX LIEH, OCOOEHHOCTH TPUMEHEHUS B
OTEYECTBEHHBIX M 3apyOeXHBIX KoMIaHusx // Pa3BuTue Majoro mnpeanpuHUMATENbCTBA B
baiikanbckoM perumone: Marepuanbl MEXIyHAPOJHONH HAyYHO-TIPAKTHUECKOM KOH(pepeHIuH,
WpkyTtck, 23 Hos0ps 2021 roga — UpkyTck: baiikanbckuii rocynapcTBeHHbIN yHUBepeuTeT, 2021, —
C. 314-320.

2 TIpuka3z Munskonomuku Poccuiickoii @eneparuu ot 1 oktsa6ps 1997 r. No 118 «O6 yrBepkaeHun
METOAMYECKUX PEeKOMEHAaluil o peopme nmpeanpusaTiil (opranuzanuii)» // CripaBo4HO-IIpaBoBast
cucrema «Koncynprant [Tmoc»

30 Capadannoe paguo — mpouece pacnpocTpanenus UHGOPMALUK 0 OpeHsIe MyTeM OECIUIATHBIX U
T0OPOBOJIBHBIX PEKOMEHIAINH MTOKYIIATEIs.

31 Subrahmanyam S., Azad Fouad Arif S. Penetration Pricing Strategy and Customer Retention - An
Analysis // The Journal of Positive Psychology. 6, 2022. — P. 7058-7072.
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Bonee pagukanbHBIM THUIIOM JaHHOW CTpAaTErWM SIBJISIETCS XUIIHUYECKOE (MM
rpabuTenbCcKoe) IeHooOpa3oBaHue. B Takom ciydae II€HBI YCTaHABIMBAIOTCS Ha
AKCTPEMAIIbHO HHU3KOM YPOBHE, HE BCErJa IOKPHIBAIOIIEM PacXoJbl (UPMBL.
OCHOBHBIM OTJIMYUEM OT MEPBOTO THUIA SIBJISIETCS TO, YTO €€ OOBIYHO HCIMOJB3YIOT
OoJbllIMe KOMIMAHUU, KOTOpPbIE MOTYT MO3BOJUTH ce0€ BPEMEHHO OTKa3aTbCsl OT
KEeJTaeMOM BBIPYYKH PaJW TEPCIEKTUBBI YBEJIMYECHUS JIOJIM PhIHKA U CO3JaHUs
MOHONOJUHK.>? DTa CTpaTerus HeHOOOPa30BaHUS TAKKE HA3BIBACTCS “IEMIMHIOM’ M
paccMaTpuUBaeTCA 3aKOHOJATEIbCTBOM HEKOTOPBIX cTpaH (B ToM uucie P®D), kak
HET0OpPOCOBECTHAS KOHKYpeHIus. >

PaccmaTpuBast JaHHYIO CTpaTEeTHIO IEHOOOpa30BaHusl, BAXKHO TOHUMATh, UTO HU
OJlHA KOMIIaHHMS HE MOXET MPUIEPXKUBATHCS €€ MOCTOSHHO. Takas cTparerus
3a4acTyl0 CBf3aHAa C ONPEACICHHBIMU YOBITKAMU U KOMIIAHUS HEIOMOJIy4YaeT
MpuObLIb, KOTOPYIO MOTJIa Obl MOJYYUTh MpHU OoJee BhICOKUX IieHax. He roBops o
JEMIIMHTE, KOTOPBIM YacTO MOJpa3yMeBaeT IIEHY MeEHbIle o0beMa M3JEPKEeK Ha
MPOU3BOJICTBO.

Crparerusi npeMMaJbHOI0 eHOO0OPa30BaHMsl (CHTHAJIM3UPOBAHMA)

Crparerus npeMuansbHOTO ILIEHOOOpPA30BaHMS 3aKIIOYAETCS B yCTAaHOBJICHUU
I[EHbl Ha MPOAYKIIUIO BHIIIE PRIHOYHOM VISl CO3/IaHMsI UMUJIXKA IPEMHUAIBHOTO TOBapa
JYYIIEro KadecTBa. Takas cTpaTerusi pacCUMTaHa Ha OINPEACICHHYIO KaTErOpHUIO
MoTpeOuTeINIeH, KOTOPBIE OXOTATCS 3a TOBApaMH, OTIIMYAIOIIMMHUCS HE HU3KOM IIEHOM,
a BBICOKOU LeHHOCThIO. [lo 3TOM mpuumHe ayist TOro, 4roObl cTpaTerus paborana
xopomio, (upma J0IKHA MNPOBECTH TPOMKYID M arpeCcCUBHYI0 MapKETHHTOBYIO
KAMIIAHMIO JUIS CO3/IaHuUs IPABUILHOIO OpeH/a B rias3ax morpeburens.>

Kaxk I[IpaBHJIO, TaKasd MapKCTHHIOBAsA KaMIIaHMA JOJIZKHA OBITh HaIIpaBJICHA Ha

TO, yTOOBI 3aIIOMHHUTHCS U IIPOMU3BCCTH BIICUATIICHUC Ha HOTpe6I/ITeJ'I$[, BO3MOXHO JaXC

32 Hay G. A. Predatory pricing // Antitrust Law Journal, vol. 58, no. 3, 1989, — P. 913-19.

33 MouomnosbHO HU3Kas IeHa ToBapa // Menepanbublii 3akoH or 26.07.2006 N 135-03 (pex. ot
29.12.2022) "O 3amute koHKypeHuuu" // CpaBouno-npaBoBas cucrema «Koncynsrant [1mrocy

34 TTonsiBuna M.B. MapKeTHHIOBbIE aCIEKThI (POPMHUPOBAHKSI BLICOKOTO YPOBHsI OpyTTO-K311I-(IIoy
Ha pPbIHKE HOBBIX YCIYI 3a CUET NMPEMHAJIBHOIO I[CHOBOTO IMO3UIMOHUPOBAaHUS // DKOHOMHKA U
COBPEMEHHBIN MEHEPKMEHT: TEOpUs U npaktuka, 2014. Ne34
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MOBEPrHYTh B cocTosiHUE Ioka. HectangapTHas pekinama nmomoraer chopMupoBaTh
HECTaHJAPTHBIM OpeHJ, KOTOPBIM M TIOMOTaeT IMpojJaBaThbCcs OoJiee JTOPOTUM
IPOIYKTaM, HECMOTPS Ha MEHee KOHKYPEHTOCIOCOOHBIE 1IeHEL>> TeM He MeHee, IT0
MPaBUIJIO CKOpPEE aKTyaJdbHO JUIsi KOMIAHUN, KOTOPBIE TOJIBKO BBIXOAST Ha PHIHOK.
Hanpumep, Apple B Hauane cBOEro MmyTH CO3/1aBajl KpalHE CMeEJIble PEKIaMbl
(pucyHOK 2.1) 1 cOBMeEIIaIu 3TO C MYHHOBAIIMOHHBIMU MPEJI0KEHUSIMHI BHYTPH CAMOTO
MPOAYKTA, 3a CYET Yero 3asiBUJIM BHICOUYAMIIIYIO0 CTOMMOCTh HA PBIHKE U MPOJ0JIKAIOT

MOJJIEPKUBATD €€ IO CEU JICHb.

tl‘e
dmmm

(o Whatin the name of Adam do people dowih - - graphicsimusic, entertainment, home, business,
% Applzcmm-z » education, scientific, professional, and industrial: 3
¢ 7 Andnd\wmmwllldmhvm longlist of - |
4

5% 10 In umndwo«horm z " longed-after Apple peripherals—rom Apple -
" Hyour story is original and im!lgumgrnongh Disk II's to Graphics Tablfets'to printers. 3
you couldwin a one-week all-expénse paid.trip for  Or you can'take a $250 credit towards the -

twoto Hawaii. Whic d\ulheﬂmlwewdd * . 'purchasé ofany Apple product. +
come to paradise, ‘The contest ends March31,1980. All witiners
© 7 will be notified by May15. tx]
W‘-‘!mmh - Entry fmm.mihuu«ya s particpatig
creative Appledelkncallm
To enter, drop by your nearest Apple dealer and in California), !uﬂh:nmnenulm ¥
pick up an entry blank. Fill it out. Then write an Mail the entry blank, your articleand any_,
. article, mmnnwo-dsomss deicribing the unusual ~ - photos to: AppleCompum"Mmmme name
orinteresting use you've found for your Apple. of Adam” contest, lmBu\dltyDrivn
+.. A jury of independent judges will cast the < - Cupertifo, CA 95014. +
“ deciding vote for the grand prize: a week for.two, And may the juiciest :
airtm included, in Hawaii. o~ > pplbcauo win.

Pucynok 2.1 — Pexkisiama Apple 1979 roga. “Mpbl uiiem camoe OpuruHajaibHoe
npuMeHenue 26;10ka’’ co Bpemen Agama”
Ucrounuk: Petit Z. Making the Mac: 20 Vintage Apple Ads [Electronic resource]. —

URL: www.printmag.com/advertising/

35 Tam xe.

36 Apple ¢ aHrmmMiickoro si3pika — “a0J0K0”, B PEKJIAME MCIIOJIB3YETCS MIPa CIOB. DTO MOXKHO
CUMTATh IPUMEPOM ITPOBOKAIIMOHHOMN PEKJIaMBbl, TAK KaK OH 3aTparuBaeT yyBcTBUTENbHYIO 1715t CLIIA
TEMY PEJIMTUH U BKII0YaeT GoTorpaduio Haroro My>K41HbI.
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OnHako eciu pedb UAET O CTapblX MPEMUANIBHBIX U JIOKCOBBIX OpeHIaX, OHU
HMMEIOT POCKOIIb TOJBKO MOACPKUBATh BEICOKUM CTATyC CBOMX TOBAPOB, HE EPEXO/Is
IPaHUIBl TOPUBBIYHOTO sl moTpedutens. B ux KammaHusax, Kak MPaBHIIO,
UCIIOJB3YIOTCSA HE CIUIIKOM PUCKOBAHHBIE CIIOTaHbI, OTBEYAIOUIUE MPEANOUYTCHUSIM
HauOonee MarexxecnocoOHou ayautopuu. Hampumep, Ha pucyHkax 2.2 u 2.3
MpejcTaBiieHa pekjiamMa npemuanbHoro Openga Ralph Lauren. C momeHnTa cBoero
MOSIBIICHUS OH DJKCIUIyaTupyeT oOpa3 “Ooraroii AMepUKH’ U  HCHOJIB3YET
WJUTIOCTPALUK TPAJUIIMOHHO 00ECIIEYeHHOT0 00pa3a >KU3HU: KOHHBIN CIIOPT, I0pOTUe
aBTOMOOWIM, OJIaropojiHble MOpPOABl COOAK, KU3Hb B 3arOpoOJJHOM IOMECThE,
OnaronosiyyHass W TpPEUMYIIECTBEHHO ‘‘Oenmas” ceMbs. Takue accouuanuu
MOJICP>KUBAIOT BOCIIPUATHE IIEHHOCTU OpEH/Ia U CUMTHIBAIOTCA MOTpeOUTesieM, Kak

JOKa3aTCJIbCTBO Ka4€CTBA U HAACKHOCTH.

Pucynok 2.2 — Pexiaama Ralph Lauren 1988 roaa
Tashjian R. 30 Iconic Ralph Lauren Ads [Electronic resource]. — URL.:
https://www.vanityfair.com/style/photos/2014/06/iconic-ralph-lauren-ads
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Pucynok 2.3 — Pexiaama Ralph Lauren 1983 roaa
Tashjian R. 30 Iconic Ralph Lauren Ads [Electronic resource]. — URL.:
https://www.vanityfair.com/style/photos/2014/06/iconic-ralph-lauren-ads

Bo3sBpaiasch k KOMIIaHUSAM, KOTOPbIE TOJIBKO BBIXOJSAT HA PHIHOK, CTOUT TaKXKe
YIOMSIHYTb OJIMH U3 TUIIOB CTPATETUU IPEMHUATIBLHOIO IIEHO00pa30BaHUSI — CKUMMUHT
(wnmu ctparerust “cHatvs ciauBOK”). Ilpu BeIOOpe Takoil cTpaTeruu KOMITaHUS
MEepBOHAYAJILHO YCTAHABIMBAET HA MPOAYKT HauboJsiee BHICOKYIO IIEHY OTHOCUTEIBLHO
KOHKYPEHTOB M HAYMHAET IMOCTENEHHO CHUXXATh €€ IO Mepe MaJeHUsl MpoJax B
CerMeHTe 00eCneYeHHOro NoTpeOuTeNss. ITO MO3BOJISIET MAKCUMU3UPOBATH MPUOBLIH
B KaXJOW OTAEIbHOM KaTeropud W B HUTOTEe OCTAaHOBUTHCS Ha ILI€HE, KOTOopas
rapaHTUPyeT MAKCUMaJbHO BO3MOXHYIO MPUOBUIL B II€JIOM MO PBHIHKY, OCTaBUB 3a
co0O0li, TeM HE MEHEee, UMUK MIPEMUAIIBHOTO NPOoayKTa. OCHOBHOE MPEUMYIIECTBO
CTpaTerul — BO3MOXKHOCTh MOJIYYUTb HPHU BBIXOJIE HA PHIHOK ropasio OOJbIIYIO
npuObLIb, YeM €clii Obl KOMIIaHUSI BbIOpasia CTaHAAPTHBIM MOJXO0J HEHUTPaIbHOTO
1eHooopazoBanusi. KocBeHHast BbIT0/1a JjIsi KOMIIAHUH TaK>Ke 3aKII0YAeTCsl B TOM, UTO
MPOAYKT, BEIIEAIINNA HA PBIHOK IO BBICOKOH IIEHE, PU MPABUIBHOW MAapKETUHT OBOM

CTpaTcruun HA4YMWHACT Ka3aTbCia HOTpe6I/ITeJHO Oonee 9KCKIIIO3MBHBIM )51
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BOCTPEOOBaHHBIM. JTO TIOMOTAET MOCTPOUTH TOPOTON UMUK OpEHy U Janee nejaacT
MPOMYKTHI 0ojiee BOCTPEOOBAHHBIMHU JAaXE 10 CHIDKCHHOW II€HE OTHOCHUTEIHHO
CTapTOBOM.

Henw3st ckazath, 9TO Kakas-TuOO W3 ITUX TPEX CTPATETUH KOHKYPEHTHOTO
IIEHO0Opa3oBaHusl 0ojiee yMECTHAa WJIM aKTyaldbHa — MPUMEHUMOCTh KaXKJIOU
OTIpeNeNsIeTCS] UCKIIOUNTEIIFHO PHIHKOM W XapaKTEpPOM KOHKYPCHIIMM Ha HEM.
Hanpumep, cornacHo 0030pHOMY HCCIEOBAHUIO PhIHKA (DOTOTEXHUKU Skimming or
Penetration? Strategic Dynamic Pricing for New Products (2015) ctpaTteruto
IIEHOBOTO TIPOPBIBA M CPETHUX TICH HANOO0JIee YacTO UCTIOIb30BAIM Ha HOBBIX PhIHKAX
U B ClTyyae WHTCHCUBHOW KOHKYpEeHIMHU. bosee Toro, GupMbl, BEIXOAIINE HA PHIHOK
MO3THEE OCTaIBHBIX, 00JIEe YaCTO BEIOMPAIN CTPATETHIO CPETHUX IICH, B TO BPEMS KaK
CTPAaTEeTUI0 CHUTHAIM3WPOBAHUS TMPEANOYUTAIM KOMIIAHUM C  YCTAaHOBJICHHOM
penyrtanueit u OperaoM. [Ipu 3ToM cTpaTerus IIEHOBOTO MPOPHIBA OCTABATIACH CAMBIM
JacThIM BBIOOPOM KOMMAHWH C HaWOONBIIUM KAIUTAIOM H BO3MOXHOCTSIMHU
OIEPKAHNUS HU3KOM LIEHBI 32 CUET BBIPYUKH C APYTUX TOBAPOB.’

st Toro, 4yToOBl BBIOOpP CTpAaTerMM KOHKYPEHTHOTO II€HOOOpa30BaHUS HE
MPUHEC KOMITAHUH HEMPHUSITHBIX CIOPIIPU30B, OHA JTIOJDKHA Y€TKO TOHUMATh CBOE MECTO
Ha PBIHKE CPEeM KOHKYPEHTOB M OCO3HABaTh, KaK BUANT €€ CpeIHUI moTpeduTens. B
cratbe Thinking strategically about pricing decisions’® mnpennaraercs o4eHb
HarJIAIHAs KapTa PhIHKA, OTPaKaroIIas Pojib pa3HBIX KOMIAHUN B 3aBUCUMOCTH OT

n30paHHOr0 MU MOJ1X0/1a — CM. Taduuiy 2.2.

37 Spann M., et al. Skimming or Penetration? Strategic Dynamic Pricing for New Products //
Marketing Science, vol. 34, no. 2, 2015. — P. 235-49.

38 Piercy, N.F., Cravens, D.W., Lane, N. Thinking strategically about pricing decisions // Journal of
Business Strategy, Vol. 31 No. 5, 2010. — P. 38-48
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Tabuuna 2.2 — IleHa 1 NO3UUMOHMPOBAHNE KOMIIAHUU

39

Poan nensl

AKTHBHAA

ITaccuBHas

YpoBeHnb
LHEeHbI

Bricoxknit

Buicokas yerna, akmuernasd poJjb 6
NO3UYUORUPOBAHUU

Komnanus nosunimonupyer
MIPOAYKT, KaK IIPEMUYM.
BeposiTHO, HCTIOIB3yeT KaueCTBO
TOBapa B BUJE KOHKYPEHTHOI'O
IIPEUMYIIECTBA.

Buicokas ueHa, naccueHa:
POJIb 6 NO3UYUOHUPOBAHUU

KoMnanus KoHKypupyeT Ha
OCHOBE HEIICHOBBIX
(axTopoB, crapaercs
MOBBICHTb IIEHHOCTb 32 CUET
rpaMOTHOU pabOTHI HAJT
UMHJDKEM.

Husknii

Huszkasn uerna, aKkmueHasd pojb 6
NO3UYUORUPOBAHUU

KoMmaHust akTHBHO UCTIONB3yET
CKUJIKU, UCIIOJIb3YET HU3KYIO
IICHY, KaK OCHOBHOE
KOHKYPEHTHOE NPEUMYILECTBO.
He Gowutcs BoctipusiTusi TOBapa,
KaK MCHee Ka4yeCTBEHHOTO, TaK
KaKk METUT B MCHEE
IUIATEXXECIIOCOOHYIO Ay AUTOPHIO.

Huskasn yeHa, naccueHas
POJIb 6 NOSUYUOHUPOBAHUU

KoMnanust KoHKypupyeT Ha
OCHOBE HEIICHOBBIX
¢akropos. Hacto
HCIIOJIb3YETCS] HOBBIMU
HEU3BECTHBIMH OpeHaaMu
JUISL BBIXOJ1A Ha pbIHOK. He
apuIIMpyeT LeHy, 4TOOBI HE
BBI3BATh aCCOLIMALIUN C
IIOHM)KEHHBIM KaueCTBOM.

Cocrasneno no: Piercy, N.F., Cravens, D.W., Lane, N. Thinking strategically about pricing
decisions // Journal of Business Strategy, Vol. 31 No. 5, 2010. — P. 38-48.

OcHOBHOM  KpuTepuidl  ycmexa  BbIOOpa  KOHKYPEHTHBIX  CTpaTerui
IIEHOOOpa30BaHMsI — YETKOE MOHMMaHWEe OOCTAaHOBKM Ha pPBIHKE KOMITAHUEH:
JOCTaTOYHOCTh M TMOJHOTAa HMH(OpPMalMM O KOHKYPEHTaX, MPaBWIbHBIN aHaIu3
CUTyalldd M, TJIaBHOE, COOCTBEHHBIX MEPCIEKTUB M BO3MOXXHOCTEH B TEKyUIUH

MOMCHT.

2.4. BaxkHocTh BbIOOpa NPAaBWIBHOM CTPaTeruM JAJs KOMIAHUHA
[lena — camMblii MPOCTON UHCTPYMEHT JIJIsl pOoCcTa MPoJiaXK. DTOT PaKT SIBIASETCS

CaMbIM 3JICMCHTAPHBLIM JOKAa3aTCJIbCTBOM BAXXHOCTHU BI>I60pa HpaBHHLHOﬁ CTpaTcruu.

39 Tam xe.
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Her Oosee mpocTtoro u OBICTPOro peELICHUs, YEM H3MEHEHHE IIEHbl Ha TOBapbl
komnanuu. CornacHo uccienoBannio McKinsey, mpu HeM3MEHHOM O00BbEME MPOJIaxK
MOABEM IIEHBI Bcero Ha 1% mpuBeAeT K poCTy onepanMoHHON npuObsuin Ha 8%. Jlis
cpaBHenus, 3To Ha 50% OOmpmuit 3¢Pdext, yem npu 1% nageHUn NepeMEeHHBIX
U3JEpKEK Ha IPOU3BOICTBO MpoayKuum.*

B To ke Bpemsi CHI>KEHUE 1I€Hbl IPUHOCUT OOpaTHBIM pe3ynbTaT. DTO OUYCHD
BAXKHO MOHUMATh BCEM KOMIIAHHSM IPHU KEJTaHUU BBECTU CKUIKH HA MPOIYKIIHIO.
YacTto Qupmbl mOpennonaraioT, YTO MOBBIIMIEHHE OOBEMa MPOJAX KOMIICHCUPYET
CHUKEHHE MPUOBUIM, HO MPU 3TOM CTATUCTHKA MOKA3bIBAET, YTO KOMIIAHUHU HYXKHO
MOAHATH 00BEM Mpojax mpakTuuecku Ha 19% nng Toro, 4ToObl KOMIIEHCUPOBATH
CKUAKY B 5%. Bo-niepBbIX, TaKOE MOBBILICHUE CIPOCA AAXKE CO CKUIKON OUYEHBb PEIKO.
Bo-BTophiX, ckuaka 5% MOXKET 0Ka3aThCA MPOCTO HEIOCTATOYHO CTUMYJIHUPYIOLIEH
11 notpeduTens.t!

O6a mnpumepa NOKa3bIBAIOT, HACKOJIBKO BaXXHO TPAaMOTHO M 0OJyMaHHO
MOAXOJUTh K BOMPOCY IEHBI U HE JeNaTh MIEAPHIX MPEAIOKEHUN oKynaTensiM 0e3
IrpaMOTHBIX NojicueToB. Kaxaoe nu3MeHeHue 1eHbl JOKHO COMTPOBOKIAThCS OLICHKOU
crpoca, U3BMEHEHUN B 00beMe MPOJAXK, a TAKXKE PHIHOYHBIX PUCKOB ISl KOMIIAHUMU.
Eme BaxxHee BONpPOC MNEPBOHAYAIBHOTO YCTAHOBJIEHHUS IIEHBl Ha MPOIYKIIUIO.
['pamoTHO paccunTaHHas lIeHA MOXET 00ECIEUUTh HE TOJIBKO BBICOKYIO BBIPYUKY, HO

H POCT JOAIBHOCTH W Y3HABACMOCTHU 6peHz[a, 4qTO ABJIACTCA I[OJIFOCpO‘-IHOfI

WHBECTHUIIMECH B MPOJIAXKH.

40 Michael V. M., Roegner E. V., Zawada C.C. The power of pricing // McKinsey Quarterly, 2003.
4! Tam xe.
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I'JIABA 3. AHAJIM3 CTPATETM IEHOOBPA3OBAHUSI C
YYETOM NOTPEBHOCTEM PHIHKA P®

3.1. Oco0eHHOCTH COBPEMEHHOI'0 POCCUIICKOT0 NMOTPeduTe IS

Kak yxe ObUIO TMOJYEPKHYTO paHee, NPaBUIbHBIA BBIOOp CTpaTeruu
IIEHOOOpa30BaHMs JIOJKEH OCHOBBIBATHCSI HA aHANM3E€ PHIHOYHBIX YCIOBUU U
YUYUTHIBATh BCE HIOAHCHI U crenuduueckue ocoOeHHOCTU cpefbl. Bee poccuiickue
KOMMaHuW,  Oe3yClIIOBHO,  JOJDKHBI  JieJaTh ~ CKUJAKY Ha  OCOOEHHOCTHU
CPEAHECTATUCTUUECKOTO POCCUUCKOTO MOTPEOUTENS, a TAKKE Ha HIOAHCHI pabOThI B
POCCHUICKOM KOHKYPEHTHOM cpejie. B JaHHOM riaBe, mpoBeeM aHaanu3 0COOCHHOCTEH
MOTPEOUTENHCKOTO pblHKa P® u paccMOTpUM OCHOBHBIE OrpaHUYEHUS U
BO3MOXXHOCTH,  KOTOpbIE = HMEIOT  POCCHIICKME  KOMIIAaHMM B  MpoIlecce
IIEHOOOpa30BaHMs, a TaKkKe MpOoaHAIU3UPyEeM CTpaTeruu 1eHOoOOpa3oBaHUs
POCCUNCKHX KOMITAHUU.

[ToTpebuTenbckuil pplHOK Poccuu BKIIIOUAET HECKOIBKO OCHOBHBIX CEIMEHTOB:
MPOAYKTHI TUTaHUs (TOTOBBIE OJt0/1a B Kade U pecTopaHax, a TAkXKe €/1a B Mara3uHax),
OBITOBBIE TOBAPHI U YCIYTH, OJexkaa U 00yBb. COrjlacCHO MOCJIEAHUM HAOIIOICHUSIM,
CPEIHECTATUCTUUECKUN POCCUMCKUN MOTPEeOUTENb CIEAUT 3a LEHAMH U CTapaeTcs
nproOpeTaTh TOBAphl CO CKMAKAMM HMIIM crennpeanoxeHuamu.*? OcoOGeHHO 3To
MPEINOYTCHUE BBIPAXEHO IS NpoaykroB muTtanus. B 2016 romy oxomo 60%
OMPOUIEHHBIX MOKYyMNaTeleil onpeaeauin 1eHy, Kak OCHOBHOUM (akTop mpu BbIOOpE
ToBapa.* YuuTeIBasg OMACHOCTH CKUJOYHOM IIOAMTHKU I Kommanuii (cm. §2.5.
Basxcnocms  6vibopa  npasunvHoli cmpamecuu 01 KomMnauuu), (GUPMBI MOTYT
UCIIOJB30BaTh HE JIONMOJHUTENIbHbIC CKHAKWA JJISI T[PUBJICUCHUS BHUMAHUS
MOTPEOUTENST K MPOAYKTY, & HEMPSIMYIO LIEHOBYIO JUCKPUMHUHAILIMIO — HAIMpUMED,

pojaaBaTh HAOOpPHI TOBApOB B KOMOMHAUUM. Takue MpenioKeHUs paclieHUBAIOTCS

42 JTykamesa O.JI. OcobeHHOCTH cpeibl HYHKIMOHUPOBAHKS OTPEOUTEILCKOTO PhIHKA Poccuu 1 ux
BIMSIHUE Ha (pOpMUpPOBAHHE MOJENIM MOTPEOUTETHCKOTO MOBEACHHS // DKOHOMUYECKHHA KypHal.
2019. Ne3 (55).— C. 42-53

43 Konopesuukosa 1.B., Kysuenosa W.B. Biusnue 5K0HOMHYECKOIO KPU3UCaA HA MOKYATEIbCKOE
nosefeHue poccuiickux norpedureneit // Becthuk MOKOA. 2016. Ne3. — C. 83-88
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MOKYIaTeJIeM, KaK BBITOJIHBIE M TIPU ATOM OeperyT npuObLIh KOMIAHUU OT CHHXKCHUS
IIEH.

ABTopamu wuccinenoBanus “TpaHcopmaiiusi mapaaurMbl MOTPEOJCHUS B
COBPEMEHHOM POCCHUUCKOM 00IIecTBe” OBLJIO IOAMEYEHO, YTO TOCJE IaHJACMUH
COVID-19 B 2019-2021 1r. 3HAQYUTEABHO MOBBICHIOCH KOJIMYSCTBO JIOJCH,
NpuoOpeTaronux  ObITOBBIE U IPOJIOBOJLCTBEHHBIE  TOBApPHI  €KEIHEBHOIO
WCMOJIb30BaHus OHJIaNH. 87% onpomeHHbiX B 2021 roxy npoTus 55% ONpomeHHbIX B
2020 romy. OTO [AaeT TEXHUYECKUE BO3MOXXHOCTH peEalU3alMyd CTpaTerui
mudPepeHIUPOBAaHHOTO 1I€eHOOOpa30BaHUs: JAMHAMUYECKOTO, a TakKXe I[E€HOBOMU
muckpumuHanuu. OHM HauboJee JIETKO peanu3yrloTcs uepe3 cOop HHpopmainuu o
KIIMEHTE U aBTOMATU3UPOBAHHOE OTCIEKUBAHUE CIPOCA B PEKUME OHJIAMNH.
NHTepecHO, 4TO yBEIWYEHUE KOJIUMYECTBA OHJIANH-TIOKYIOK HE OrpaHUYMBAETCS
TOJBKO MPOAYKTaMU MUTaHMs, OBITOBBIMU TOBapaMu U oAexaou. CerogHs MHOTHUE
KOMIAaHUM aKTUBHO Pa3BUBAIOT CBOM OHJIAMH-KaHANBI MPOAaX ISl ropa3fo Oolee
IIUPOKOTO CHEKTPa TOBAPOB M YCIYT: MeOesb, MEIUIIMHCKAE TOBAphl, KOCMETHUKA,
ANEKTPOHHBIE IeBAKChI, ObITOBAS TeXHUKA. [[pakTHUYECKH HET MpPeeNOB sl TOTO, UTO
MOXET OBITh MPOJIAHO OHJIAH Ha MOTPEOUTENHCKOM PBIHKE. IJTO MPEAOCTABISET
aOCOJIIOTHO YHUKAJIbHbIE BO3MOXKHOCTH JUISl CO3JaHUs CTpaTEeruud NpPOJax U
HCCIIEIOBaHUS MOTPEOUTENEH 10 CPaBHEHUIO € TPOJIaskaMu B 0IaliH — MPaKTUUYECKU
M00ble KOMITAHUH MOTYT IIPeJIaraTh YHUKaJIbHbIC IPEJI0KEHUS PA3HBIM KaTeTOPUSIM
KJIINEHTOB M 00Jiee KAUeCTBEHHO CETMEHTUPOBATh ayAUTOPUIO.

NHTEpecHO TmOBEAEHHWE ONPOLICHHBIX B TOProBeix wHeHrtpax: 10-11%
noTpeOuTeneil TOTOBBI CAENAaTh IOKYIIKY TOJNBKO IPH HAJIWYUK CKMAKU B MarasuHe.**
MoxHO caenaTh BBIBOA, YTO JUIsI HEKOTOPBIX KAaTErOpui Trpa)xxJaH BPEMEHHO
CHUIKCHHASI II€HA CTAHOBUTCSl JOMOJHUTEIbHBIM CTHUMYJIOM COBEPIIUTH IMOKYMIKY
MMEHHO B JaHHBI MOMEHT BpeMeHHU. DTO oOpalllaeT BHUMaHUE Ha MOTECHIHAIbHYIO
aKTyaJlbHOCTb CTPATETMH HU3KUX ILIEH C aKTUBHOM POJIbIO 1IEHBI B MPOJABUKEHUM Ha

JAHHYIO KaTETOPUIO MOTPeOUTEN .

4 Mensenesa E.W., Kpommnun C.B., Aauésa T.I'. Tpancopmanus mapagurmbl NOTpeOIeHus B
coBpeMeHHOM poccuiickoM obmiectse / Hayka. Kynbrypa. ObmectBo. 2023. Nel. — C. 60-75
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[Ipu sTOoM He cienyeT 3a0bIBaTh O TOM, YTO CJIMIIKOM HM3Kas LI€HA MOXET
HETaTMBHO CKa3aThCsl HA BOCIIPUSATUHU KauecTBa ToBapa y nmokynareneid. Ecnu npoaykr
MPOIAETCS MO CIUIIKOM HU3KOU IIEHE, 3TO MOXKET BhI3BATH Y TOTPEOUTEIS TOJ03PEHUE
B HU3KOM Ka4e€CTBE U, KaK CIEJCTBHE, OTKa3 OT NOKyNKH. [[03TOMy Ba’)KHO yUUTHIBaTh
HE TOJBKO JKEJAaHUSI YKOHOMHBIX MOKyMNaTeJed, HO U OalaHCUpOBaTh LIEHY, YTOOBI
COXpPaHUTh PEMyTalMIO IPOJYyKTa U OpeHAa B 1esoM. BbIOOp cTpaTeruu HU3KUX IIEH
OMPEICICHHO MOXET MOMOYb 3aBOEBATh JTI0O00Bb CETMEHTA IKOHOMHBIX MOKyMHaTeeH,
HO TIPU 3TOM CTOUTHh KOMIIAHHUM TE€X MOKyIaTelel, KTO 3a00TUTCS O KadyecTBe U
JIOJITOBEYHOCTH BEIICH.

Bcerna Haiinercs ¢upma, roroBas caenartbh JAaxke OOJIBIIYI0 CKUAKY WIH
MPEeUIOKUTh O0Jiee MPUBIEKATEIbHYIO aKIMIO, HO JalIeKo HE BCEe (PUPMBI MOTYT
MaHHUIYJUPOBATh IIEHHOCTHIO CBOEH MPOAYKIMU M JeJlaThb TOBAp KEJIAHHBIM.
Komnanuu, xkoTopble COCOOHBI CIPAaBUTLCA C TaKoW 3amadeit, o0iIagaroT ropasio
OoJslbIlIcHi BIIACTHIO HAJ CBOEM IIEHOM M HE 00s3aHbl MOJCTPAUBATLCS MO
€KECEKYH/IHbIEe KoJIeOaHUsI cripoca U(WJIN) 1IeH KOHKYPEHTOB.

Jpyroe uccnegosanue® obpamiaeTr BHUMaHHE HA TO, 4To B Poccuu Gonbinas
poJib B KYJbType Tpa)xJaH OTBOJAUTCS CHUMBOJIAaM CTaTyca, a MOTOMY MHOTHE
MOTPEOUTENHN TOTOBBI TPATUTH KPEAUTHBIE JEHbIM HA TOBAPHI KATETOPUU MPEMUYM,
BHE 3aBHCUMOCTH OT TOr0, MOTYT JM OHU ceOe ux no3BoiuTth. [lo manusiM “PUA
HOBOCTH” (2021 rom)*® rpaxngane 6GepyT KpemuThl Ha JOPOTHE aBTOMOOMIIH,
TeneoHbl MPEMHUATBHBIX MApOK, a TaKXKe IMpa3aHOBaHUE CBafeO U r00miIeeB (11eJbIX
10% ompormieHHbIX). DTO BCE CUUTAETCS aTpUuOyTaMU COLUANIBHOTO cTaryca. MOXKHO
cAenaTh BBIBOJl, YTO MPEMHUAIBHOE IEHOOOpAa30BaHHE HA HEKOTOphIE KAaTeropuu
MPOAYKTOB, TAKHE KaK Taj>KEThl, aBTOMOOWIN U APYTUE JOJITOBEUHBIE TOBAPHI MOKET
MPUHECTH KOMITAHUU XOpolliie (GUHAHCOBBIE PE3YIbTATHI IPU NPABUILHOM OpEHIUHTE

M IIO3UIIMOHHUPOBAHHNH. Tem 60.]'[66, qTO I'paKAaHC MMOKAa3bIBAOT MCHBIITYIO TOTOBHOCTD

4 AprembeBa O.H. BiusiHMe KyJbTypOJOrMYecKMX (PAKTOPOB HA IOBEIECHUE POCCHHUCKOIO
notpedutens // Muposas Hayka. 2019. Ne6 (27) — C. 43-47

4 DkcneprThl BBISACHWIIM, HA 4YTO POCCUsHE damie Bcero Oepyr kpeautsl / PUA HOBOCTHU
[Onexktponnbiii  pecypc]. — URL:  https://ria.ru/20211020/kredity-1755313054.html  (maTa
obpamenus: 20.05.2023)
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MOKYIATh 3JIEKTPOHUKY U OBITOBYIO TEXHUKY CO CKHJIKAMH B CPAaBHEHUHU, HAIIPUMED, C
MpOAyKTaMu NuTaHus (A€ J0JiE OXOTHUKOB 33 HU3KUMHU IleHaMu — oKoio 60%).
OcHoBHasi MpUYMHA, KOTOPYIO BBIACISIOT MOTPEOUTENN — HEXKEJIaHHE KEPTBOBATh
Ka4eCTBOM M JIOITOBEYHOCTHIO ToBapa.'’ DTo moATBep:xaaeT HAOIIOJEHHMS MHOTHX
uccieaoBaresied 0 TOM, YTO HU3Kas 1EeHAa TOBapa 4Yalle acCOIMUPYETCs C XyIUIUM
Ka4eCTBOM M B HEKOTOPOM CTEemeHW jJaeT ¢upMaM KapT-OJaHIl Ha CMEJoe
1IEHO00pa30BaHKEe MIPU TOPTOBIIC MPOIYKIMEH U3 ONpeesIeHHbIX KaTeropuil. OgHaKo
ATU KaTErOpUU JOJKHBI OBITH THIATEIBHO OMPENIENEHbl — JAJe€KO HE BCE MPOJIYKThI
MOTYT CTaTh OOBEKTOM IMPEMHUATLHOTO IIEHOOOpa30BaHUsI.

HNHuTtepecHo, 4yTO TOBaphI IS ACTEH TaK K€ HE SIBISIOTCS MIPEAMETOM SKOHOMUHU
it rpakaad PD. [Torpebutenu mpu BBIOOpPE MEK1y HECKOIBKUMU BapuaHTaMU Oy 1y T
BCE PaBHO PYKOBOJICTBOBAThCA Kaue€CTBOM M €iBa JIM MPEANOYTYT CaMblil JEIIeBbIN
BapuasT.*® HeKkoTopble pOANTENIN MOTYT JONOIHUTENLHO TPATUTh JEHBIHM Ha TOBAPHI,
KOTOPBIE CUMUTAIOTCS SKOJIOTMYECKH UUCTHIMM WIJIM HAa TMPOJYKTHI, KOTOpPHIE HE
coJiep>Kat BpeAHBIX BeleCTB. boisiee Toro, kateropus poauTeneit MOKeT ObITh CKJIOHHA
K TOKYNKE TOBApOB H3BECTHBIX OPEHIOB, KOTOPHIE aCCOIUMUPYIOTCS C BBICOKUM
kadecTBOM. [lo 3TOM mpuuMHE BMECTO CTpaTErMud HU3KUX II€H, KOMIAHUSM CTOUT
COCPEIOTOYUThCA Ha CO3JaHUM HMHIKA OpeHJa UM Ha pa3paboTKe TOBAapoOB C
YHUKAJIbHBIMU XapaKTePUCTUKAMH, KOTOPbIE OyIyT OTJIMYATHCS OT KOHKYPEHTOB Ha
peiHke. CTpaTerusi HU3KUX 1IeH ¢ HauOOoJIbIIeH BEPOSITHOCTHIO HE MPUHECET ycrexa 1
BBICOKHX MPOJAXK, a B Xy/IIIIEM CIIy4ae MOXKET JaXe UCTIOPTUTh UMUK U BOCIIPUSITHE
MOTpeOUTENEM.

OTHolIEHNE POCCUAH K OpeHJaM TSKENIO OXapakTepu3oBaTh OoAHO3HayHO. C
OJIHOU CTOPOHBI, OoJbiast yacTh (60%) rpaxaaH oTMe4aeT, 4To (PUpMEHHbIE TOBAPHI
Jydille, YeM TOBapbl OE3BIMSHHBIX OPEHJOB, OJHAKO B PEATbHOCTH MOTPEOUTEINb

cKopee BbIOepeT Oojiee NEIIeBbI aHAJIOT WJIM TOBAp, BHICTABJICHHBINA MO CKHJAOYHOM

47 Konopesuukosa 1.B., Kysuenosa W.B. BiusHue 5K0HOMHUYECKOTO KPU3UCa HA MOKYMATEIbCKOE
nosefeHue poccuiickux norpedureneit // Becthuk MOKOA. 2016. Ne3. — C. 83-88
“8 Tam xe.
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ueHe.49 910 rOBOPHUT O TOM, YTO KOMITAHUAM CTOUT YMCJIO YIIPABJIATH CBOUM UMHUKCM,
HO IIPpH 3TOM paCcCMaTpUuBaTh BO3SMOXKXHOCTH, HAIIPUMCEDP, HGHOBOfI JUCKPHUMHUHAIIUA U1

CTPAaTCTH HU3KUX ICH AJIA CO3JJaHHA OITYIICHUA ITOJTYYCHUS BbITO/JAbI Y HOTpe6I/ITeJI51.

3.2. OCO0eHHOCTH KOHKYPEHIMH HA NMOTPeOuTeJbCKOM pbiHKe PD B 2023
roay

OnHolt M3 OCHOBHBIX TEHJACHIIMH HA POCCUMCKOM MOTPEOUTENHCKOM PBHIHKE
SABJISIETCSA YXOJ] MHOCTPAHHBIX KOMITAHUM U 3aMElIeHUE UX POCCUICKUMU aHAJIOTaMH.
DTO OTHOCHUTCSL KaK K OJiexJe U oOyBM, TaKk M K MpoaykTaM nurtanus. Hampumep,
KpynHeuire OpeHlibl AOCTYMHOU onexanl, Takue kak ZARA, H&M wu Bershka, a
TaK)Ke MPOJOBOJILCTBEHHBIC TUTaHThI, Takue Kak Coca Cola, McDonald’s u Starbucks,
MOKUHYJIU pbIHOK P®. DT0 moOy U0 poccuiickue KOMIAaHUU CO3J]aBaTh 3aMEHUTEINU
TOBapoB. BMecTo MHOTMX OpEHIIOB MOSIBUIWCH UX TOJHBIE KOMHUH, YACTUYHO
BHUJIOW3MEHEHHBIE JIJIs1 pOCCUUCKOT0 phiHKa (Hanmpumep, Stars Coffee u Starbucks nunu
ZARA nu MAAG). OT0 N0JIOKUTETLHO MOBIUSIO HA Pa3BUTHE POCCUUCKUX QUPM U
pBIHKA B IIEJIOM, HO B HEKOTOPOM CTEMEHH HETaTHMBHO CKa3ajoCh Ha MOTpeOUTee.
NHocTpaHHbIe KOMIIAHUU C TPOMKHUM MMEHEM, KaK MPaBUIO, CHOCOOHBI MPEAJIOKUTh
JTy4IIUA TOTPEOUTENbCKUN OMBIT, YeM KOMIIAHWUM, TOJBKO HaYMHAIoIue padboTy u
BBIHYKJCHHBIE 334 MaJlO€ BpeMsS IPOM3BECTH OOIbIIME O0BEMBI MPOAYKIUM.’
Curtyanus Takke co3JaeT NEPCHEKTUBBI 111 HEOOIBIIOTO OU3HECa, KOTOPBIA MOMXKET
3aMOJIHUTh HUIIY YHIEAIIMX KOMIAHUH U TN0OEIUTh B KOHKYPEHIIMU C
HOBOOOpPA30BaHHBIMM KOMITAHUSIMH 32 CYET Jydlllero OpeHJAWHra M KadecTBa
npoayKiuu. Takyro CUTyalMi0 MOKHO OTMETHUTh Ha PBIHKE OJEXKIbl U O0YBH, TJe
MHOTHE MTOTPEOUTENH HAIUIA AJIbTEPHATUBY CETEBBIM Mara3nuHaMm MacCOBOTO PhIHKA B
HeOoNbIKNX MoYy-pyMax. Oaexaa B HUX HECKOIBKO JOPOXKE MPUBBIYHBIX MOJIEIECH B
Mara3uHax pOCCUUCKUX aHAJIOTOB MHOCTPAHHBIX OPEH/I0B, HO MPU 3TOM MPEICTABISAET

co0oli mydiliee Ka4ecTBO.

4 ®omkuna A.O. OcOOEHHOCTH MOBEAEHHST POCCHICKOTO MOTPEOUTENS IIPU IPUHATUH PEIIEHUS O
nokynke // Hayunsrii xkypnain. 2016. Nel0 (11)

Y Hukumkun B.B., Camapuna T.H. BivsHue cankuuii Ha pOCCUNACKUN PHIHOK TPOLYKTOB TIUTAHUSI
// NanoBaruu 1 uaBecturun. 2023. Ned4. — C. 393-396
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[Ipuctynas k Bompocy II€eHOOOpa30BaHUs, CTOUT OTMETUTH JBa OYEBUJIHBIX
MOCJEACTBUS CUTYaIlUU:

1) opu OTCYTCTBUU TPOMKHUX MHOCTPAHHBIX OPEHIOB Yy KPYIHBIX POCCUUCKHUX
KOMMaHUK 00JibIlle BO3MOXKHOCTEH JIJIsl pOCTa U MacIITaOMpPOBaHUS;

2) MaJIOMy ¥ CpeJIHEMY OU3HECY MOKET OBITh JIETYE MPOHUKHYThH HA PHIHOK, TaK
KaK HET KOHKYPEHIIUHU C MOMYISIPHBIMU CETEBBIMU Mara3uHaMu MacCOBOT'O PhIHKA.

Takum oOpaszom, st 000MX TUIIOB KOMIAHUM MOKHO C(HOPMYIUPOBAThH JBE
pekomenaanuu. KpynusiM ¢pupMam 1ake npu CHUKEHHOM KAa4eCTBE MPOTYKIIMHU HE C
KeM KOHKYpUpOBaTh, OJHAaKO 4YTOObI 3a0paTh cebe mnoTpeduTtens yIIeAmnx
MHOCTPAHHBIX PUPM, UM CTOUT MPUAEPKUBATHCS OJU3KON C HUMU IIEHOBOM MOJIUTUKHU
— ecnu B aHanore marazuHa H&M 1ieHbl OyayT 3HAUUTENBHO BBIIIE, €BA JIU UM
MOJIYYUTCS IPUBJIEYh HA CBOIO CTOPOHY ayJIUTOPHUIO MarazuHa. To ecTb UMEET CMBICI
MPUIEPKUBATHCS CTPATETUH HEUTPAIBHBIX 1IEH OTHOCUTEIBHO YIIECAIINX C pblHKa PO
OpEH/I0B — 3TO MOMOKET MPHUBJICUb HA CBOIO CTOPOHY UX ayAUTOPHUIO.

Marneriit u cpenuuii 6uzHec (Hanpumep, HeOOIbIINE MIOY-PYMbI WU MaJI€HbKUE
kade 1 pecTopaHbl) 0ojee CBOOOICH B BONIPOCE I1eHbI. Takue KOMIaHuH, Kak IPaBuIo,
UMEIOT OoJibllie THOKOCTH B OpEHII-CTpAaTerMd U CHOCOOHBI HCIMOJb30BaTh
PUCKOBAHHBIE PEKJIAMHbIE KOMITAHUU Ha Y3KHE CETMEHTHI ayJUTOPUH U OKYTIaTh CBOIO
JEATENbHOCTh HE 3a cUeT O0JbIIEro o0beMa MpoJiaxk, a 3a CUET BHICOKOW HAIlEHKHU Ha
TOBAap — TO €CTh BO3MOKHO OyJET aKTyaJlbHbIM MCIIOJIb30BAHUE 1IEHOBBIX CTpAaTEruit
MIPEMHUATBHOTO 1IEHO0Opa30BaHMUsI. Takue bupMbI Ipu  OPaBUIBHOM
MO3UIIMOHUPOBAHUHU TOTEHIIUAIEHO MOTYT 3aKPBITh CETMEHT 0oJiee TOpOrux OPEHI0B,
TaK)KE yIIEAINX C peiHKa PO.

Croutr 3aMeTUTh, YTO HHU TE€M, HU APYTUM KOMIAHUSM HE CTOUT UITU Ha
paauKalbHbie MEPhI U Ha3HAYaATh JIMOO IKCTPEMAIbHO HU3KHUE, TUOO MPOBOKAIIMOHHO
BBICOKHE IIEHBI Ha TOBAp. DTO AECTAOMIM3UPYET U TaK OYEHb HECTAOUIIbHBINA PHIHOK U
TOJBKO OTCPOYUT POPMHUPOBAHUE HOBBIX MOKYNATEIbCKUX MPEANOYTEHUN U 3J0POBOM

KOHKYPCHIINHU.
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3.3. Peasqm3anus cTpaTterui HeHOOOPa30BaHUS POCCUMCKUMH KOMIIAHUSMH
B 2023 roay

B 3aBepienne paboThl 11€71€CO00pa3HO AaTh OLICHKY TEKYILIUM CTPATErUsM
IIEHOOOpa30BaHMsI POCCUUCKUX KOMIIAHUN W CPaBHUTH OPEH[bI, KOTOPbIE TOPTIYIOT
MOXOXKUMH KaTeropusiMu ToBapoB. CpaBHEHHE LIeH OyAeT MPOU3BEICHO HA OCHOBE
O(pUIIUATIBHBIX TAHHBIX C CAUTOB BHIOPAHHBIX Mara3uHoOB. AHaJM3 1IEH U BHIOPAHHBIX
CrocOOOB KOHKYPEHIIMU MPOU3BEJICH HCKIIOYUTEIHLHO Ha OCHOBE JOCTYMHBIX B
OTKPBITOM JIOCTYIIE JAHHBIX.

Onna U3 caMbIX KPYIHBIX cep MOTPEeOUTENHCKOrO0 PhIHKA — OOIECTBEHHOE
nutanve. KpynHeHmuid Urpok Ha pbIHKE OOIIECTBEHHOro mnuTaHus B PO B
OIOJIKETHOM CEeTrMeHTe — pecTopaH “BKycHO — M Touka”, OTKpBITHIA Ha 0a3e
MexayHapoanoi cetu “McDonald’s”. CpaBHuM 11eHBI Ha TOBapbl OpeHJa C
MOMYJIIPHOM POCCUMCKON CEThIO, TAKXKE CIEIUAIN3UPYIOLICHCI Ha aMEPHUKAHCKOM
bactpyne — "Moo Moo Burgers”. [IpoBenem 6a30Boe CpaBHEHHE IO IIEHE CAMOTO
JenieBoro Oyprepa W caMoOro JEHIeBOro HamuTka B MeHI0 (pucyHok 3.1-3.4).
OueBUaHO, YTO ONPOAYKUHUS ceTh “BKyCHO — M TOUKa’ B HECKOJIBKO pa3 ACHIEBIIC
npoaykuuu "Moo Moo Burgers”, HecMOTps Ha TO, YTO MOAOOPKU U3 OOOUX MECT
MPECTABIAIOT cOO0M 0OBIYHBIN 00eIeHHBIM Ha0Op — Oyprep u HanuTok. llepBas u
OUeBHUJHAS MPUYMHA ATOMY — 0oJiee BBICOKasi ce0ECTOMMOCTh CO3/JaHusl OIroja.
I"amOyprep ot “BkycHO — 1 Touka” MPOU3BEAECH U3 MPOAYKTOB CPEAHETO KAaueCTBa, B
TO BpeMs Kak st Oyprepa Apyroil ¢pupmbl BeIOpaHbl HMPOIYKTHl 0OJiee BBICOKOU
KaTEeropuu, HampuMmep, “MpamMopHas TOBAAMHA i1 KOTJIEThl. Tak KayecTBO
CKa3bIBaeTcs Ha (PMHAIBHOUM II€HE, HECMOTPS Ha TO, YTO COCTAaB MHIPEAMEHTOB Ha

HCpBBIfI B3TJI44 OJUHAKOB.
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MOO MOO 310p

MpamopHoe Msico, cbip «Yeaaep», XpycTaLmim

Canat, CbIPHbIN COYC, KETYYM, KPaCHbIN NYK,

MapWHOBaHHbIe OrypLpl

490 pyb6.

Pucynok 3.1 — Camplii AemieBblii Oyprep B MeH10 pecropana “Moo Moo
Burgers”
Uctounuk: Odurmansuelii caiiT pectopana Moo Moo Burgers [DneKTpOHHBIM

pecypc]. — URL: https://moomooburgers.ru

lfam6yprep

or579

Pucynok 3.2 — campblii AemieBblii Oyprep B MeH1o pecropana “McDonald’s”
Uctounuk: Odurmansuelii cailT pectopana Moo Moo Burgers [DneKTpOHHBIM

pecypc]. — URL: https://vkusnoitochka.ru
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Mopc o6nennxa-ManmHa

oT 140 py6.

Pucynok 3.3 — Camblii AemieBbli HAMTOK B MEHIO pecTopaHa “Moo Moo
Burgers”
Uctounuk: Odurmanbuelii cailT pectopana Moo Moo Burgers [DneKTpOHHBIIM

pecypc]. — URL: https://moomooburgers.ru

Pl

AmepuKaHo

ManeHbKui

or55 P

Pucynok 3.4 — Camblii JemieBblii HANUTOK B MeHIO pecTtopana “McDonald’s”
Uctounuk: Odurmansuelii caliT pectopana Moo Moo Burgers [ DneKTpOHHBIM

pecypc]. — URL: https://vkusnoitochka.ru

Bropas mpuunHa, OHa XK€ caMasi OCHOBHasl, — pa3HOE IMO3ULHOHUPOBAHUE
pectopaHoB Ha pbIHKE. “Moo Moo Burgers” kak LeHaMH, TaKk U BHU3YyaJbHOU
“ynakoBKOM” OpeHJa CUTHAJIU3UPYET O TOM, YTO HAlleJIEH Ha IIaTeKECIOCOOHYIO

ayIUTOPHUIO U SABJISIETCS PECTOPAHOM 0o0Jiee BHICOKOTO YpPOBHA. “BKycHO — u TOuka”
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xe, kKak u ero mpapomutenas “McDonald’s” paccuntansl Ha OBICTPBIM MHEPEKyC
O(pUCHOTO COTPYJHHMKA, CTyJACHTAa WJIM YCTaBIIETO AaBTOMOOWINCTA, a IOTOMY
Ha3HAYaloT ropa3ao 0ojee JOCTYMHBIC [IEHbI U CHUXKAIOT CEOECTOMMOCTh MPOAYKIIUH,
BBIOMpasi UHTPEAUEHTHI CPEIHETO IIEHOBOT0 cerMeHTa. OHU UCMONB3YIOT CTPATETUIO
HU3KHX 1IEH, a “Moo Moo Burgers” — cTpaTeruto npeMuaibHOTO IEHOOOpa30BaHMUSL.
B ctpateruu nenoo6pazoBanus GpupMsl “BKycHO — U TOUKa” MHTEPECHO TaAKKe
TO, YTO OHHM HCHOJIB3YIOT CTPATETHI0 HEMPSIMOM LEHOBOW AuCKpuMHHAUUU. OHU
CO3/IaI0T BBITOJIHbIE KOMOMHUPOBAHHBIC MPEJI0KEHUS, C KOTOPHIMU IMOJIb30BaTEIh
MOJIy4aeT 4YyTh CHIXKEHHYIO IIEHYy Ha 00JblI0il Habop ToBapoB. Tak OHM 3aKpPHIBAIOT
CErMEHT ayJUTOPHUH, KOTOpasi, HAapUMep, 00eIaeT UK YKUHAET B PECTOPaHE U UIIET
CBITHBIM M KOMILJIEKCHBIN HaOOp TOBApOB (HAIUTOK, 3aKyCKa, OCHOBHOE OJI0JI0) IO
JOCTYIHOM 11eHe MO0 6e3 He0OXOAMMOCTH COOUPATh HAOOP OJII0]T CAMOCTOSATEINBHO.
Jlpyras kpyrnHas HUIlIa, TJIe UMEET CMBICT PACCMOTPETh MOBEIEHUE POCCUNCKUX
OpeHnoB — ojexaa, o0yBb U akceccyapol. BoseMem ase ¢pupmel: 12Storeez u Gloria
Jeans. CpaBHUM IIEHBI 10 LIEHE JABYX MPEAMETOB OJICKIbl — JKUHC U (yTOOJOK B
MaKCUMAJIbHO MOXO0XKUX Mojaensx (pucyHok 3.5-3.8). B marazunax mojenu Oprok
pa3InyaroTCs MO 1IEHE B TPU pa3a, HECMOTPS Ha MOJIHOE BU3yalbHOE CXOACTBO. YTOOBI
HE TOBOPUTH 3/I€Ch HUCKIIOYUTEIBLHO O BIUSHHUM CTpaTEruu IEHOOOpa30BaHMs Ha
pa3Mep IIE€HbI, PACCMOTPUM TakKXe KaueCTBO TKaHEH, MCHOJb30BAHHBIX IS
npou3BojicTBa. O6e mozaenu ucnoiib3ytoT 100% XJIONOoK, a Takxke MOAYEPKUBAIOT, YTO
TKaHU 00paboTaHBbI ¢ 3a00TOM 0 MIaHeTe (TO €CTh ObUIM TPUMEHEHBI JOTIOJTHUTEIIbHBIC
YCUJIUSL TOTO, YTOOBI 3asIBUTH 00 SKOJIOTUYHOCTH TOBapa). EAMHCTBEeHHOE, HA TIEPBHIN
B3IUISI/I, MPEUMYIIECTBO TKAHHM, CIIOCOOHOE TMOBJIMATH HAa IEHY TaK 3HAYUTEIbHO
— cnoco0 00paboTku: “/{ns Mopenu BbIOpalyd BBICTUPAHHBIM C KAMHSIMU JEHUM
mI0THOCTHIO 13 Oz ¢ BUAMMBIM PyOUMKOM, NOOABUIM MOTEPTOCTU U OTOUBKY IO
mBaM.” OAHAKO 3TO BPS/ I MOTJIO TOBBICUThH U3JEPKKU MPOU3BOAUTEISI HACTOJIBKO,
YTOOBI HUBEJIMPOBATH PA3HUILY B CEOECTOMMOCTH ATUX JBYX TOBAapoB. B To ke Bpemsi,
(GbyTOO0NIKH OpeHJOB JIEUCTBUTENBHO OTIMYAIOTCS IO KAa4yeCTBY, TKaHb B (yTOOJKE
openga 12Storeez — 100% xmomok, Torjaa kak Tkanb ¢pupmel Gloria Jeans — 95%
XJI0NOK U 5% cnaHziekc. bonee Toro, nepBblil MPOU3BOIUTEND TAKKE MOTYEPKUBAET HA
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caiite 0coObIi ctocod 00pabOTKU TKaHU, KOTOPBIH JieNlaeT ee OoJiee MPUITHOM B HOCKE.
JlaHHBIC TOBaphl CPAaBHUTH MEXKIY COOOW CIIO)KHEE — pa3HUIlA MOXKET OBITh

00yCJIOBJIEHA UCKITIOUUTEIBHO U3AEPKKAMH MPOAaBLA.

Q
1899 p 31992 ©

[>xuHcbl Slim Straight ¢ Bbicokoi
rnocagkom

Pucynok 3.5 — Ilpsimbie cunue pxxuHcbl B Gloria Jeans
Uctounuk: Odurmansueiii caiit Gloria Jeans [DnexkTponnsiii pecypc]. — URL:

https://www.gloria-jeans.ru/

I>kuHcbl Straight 321
10 980 £

Pucynok 3.6 — IIpsimble cunue JoKUHCBI B 12Storeez
Uctounuk: Odurmansueiii caiit 12Storeez [Dnektponnsiii pecypce]. — URL:

https://12storeez.com
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899 P ©

Benas 6a3oBas dpyTbonka Loose straight

Pucynok 3.7 — besas cBodoaHas ¢pyrodoka Gloria Jeans
Uctounuk: Odunmansueiii caiit Gloria Jeans [DnexkTponnsiii pecypc]. — URL:

https://www.gloria-jeans.ru/

ﬂ @

¥ 4

dyT6onka Regular
2980P o0 o

Pucynok 3.8 — Bbesas cBodogHast ¢pyrodoJika 12Storeez
Uctounuk: Odurmansueiii caiit 12Storeez [DnekTponnsiii pecypc]. — URL:

https://12storeez.com
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Tem He MeHee, cleflaéM BBIBOJBI O CTPATETMU M MO3UIMOHUPOBAHUH JIBYX
¢upm. OueBunHo, uro 12Storeez opueHTHpoBaHa Ha OoJee MIATEXKECITOCOOHYIO
aynutoputo, Torna kak Gloria Jeans — mara3un Hu3kux 1ieH. HecMoTps Ha TO, 4TO 00€
¢bupMbl TTPOU3BOAST 0a30BbIE BEIIM M3 MPOCTHIX TKAaHEW, OHU PACCUUTHIBAIOT Ha
pa3Hble KaTeropuu MoTpeouTeseH, a MOTOMY CTaparoTCs “OJOTHATH” MPOIYKTHI MO
UX mpeamnonaraembie norpedHoctu. KauecTBo ToBapoB nepBoil KoMnaHuu 0€CCIOPHO
KaXXETCsl JIyYIIUM, Y€M KadeCcTBO BTOpOM. I[Ipruuem, HE TOIBKO 3a CUET NMPOUTECHUSA
COCTaBa Ha caiiTe, HO U 3a cueT KadecTBa (ororpaduit B katanore. OTCTPOUTHCS OT
KOHKYpPEHTOB M C(OpMHUpOBaTH MPaBWIbHBIM 00pa3 y MNOTpeOUTENs] MOMOraeT
MpaBUJIbHAsl BU3yallbHasl “‘ymakoBKa” OpeHJa — 3TO JaeT KOMIIAHMH BO3MOXHOCTH
3asBIATh 3HAUUTENIBHO OOJiee BBICOKME IIEHBI Ha MPOAYKIMIO, YEM Yy KOHKYPEHTA,
HECMOTpPS Ha TO, YTO pa3HUIlA B ce0eCTOMMOCTH Mojeied (BEpOSTHO) HE Takas
Oonpinas. CpenHsis 1leHa TO PHIHKY HA JKUHCHl 3HAYUTEIBHO MEHBIIE, YeM Y
12Storeez, HO MpU TOM Ha HECKOJIBKO ThICSAY OoJibliie, yeM B komnanuu Gloria Jeans.
Tak MBI MOKEM MPEANOJIIOKNUTH, YTO KOMITaHUs 12Storeez HCIonb3yeT MpeMHUAIbHOE
IIEHOOOpa30BaHMe U 3asBISET LIEHY BbIIIE pbIHKA, B TO Bpems, kak Gloria Jeans
MPUJICPKUBACTCS MOJIENIM Mara3vHa-IUCKayHTEpa W PAcCUMTHIBAET HA ayJUTOPHIO,
rOTOBYIO TMOKYyNaTh OIOJKETHbIC BEIIM, HECMOTPS Ha BEPOATHBIC MPOOJIEMBI C
Ka4eCTBOM TOBApa M MPEANOIAracMON HEAOJTOBEUHOCTHIO BEILIEH.

Bce paccmaTpuBaeMble KOMIIAaHUM MOKA3bIBAIOT OTJIWYHOE IMOHUMAHHUE CBOEH
LEJICBOM ayJIUTOPUM U YMEHUE OTCTPOUTHCA OT KOHKYPEHTOB 3a CYET I'PaMOTHO
BBICTABJICHHOU IIEHbI U MPAaBUJIBHON “‘ymakoBKK OpeHJa. DTO TOBOPUT O TOM, UTO IO
MEHBIIEH MEpEe UMEHHUTBIE POCCUMCKAE KOMIIAHUM XOPOILIO 3HAKOMBI CO CTPATETUsIMU
IIEHOOOpa30BaHMsl U YACNSIOT ATOM BaXXKHOM KaTeropuu KOMILUIEKCA MAapKETHUHIa
Oonbllioe BHHMaHuE. be3yclnoBHO, [1aleko HE BCE KOMIIAHMHU MCIOJB3YIOT BCE
BO3MOKHOCTH, KOTOPBIE NAOT MAHUITYJSALMU LEeHOW. PaccMaTpuBaTh BO3MOXKHOCTH
HY’KHO B paMKaX KOHKPETHOTO OM3Heca, HO JaHHbIE MPUMEPHI — MPAKTUUECKHU STAIIOH
paboThl HAJl MO3UIIMOHUPOBAHUEM KOMIIAHUM Ha phIHKE. OnpeneneHHas “rapMoHus’

MEXJy II€HOM W BOCHpPUHUMAaeMbIM 00pa3oM OpeHaa nenaer (GupMy MOHATHOU U
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MNPUATHOU Il ayJUTOPHUH, a TOBAphl MOJHOCTHIO YJIOBIETBOPSIOT MOTPEOHOCTIM

KaXJ0M KaTEropuu NOKYIMaTesl.
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)

2)

SAK/IIOYEHUE

B pamkax texymiei ctatbu ObLT MPOBEJIEH 0030p Hanbojee UCTOIb3yEeMbIX U
TPaaUIIMOHHO 3P (EKTUBHBIX CTPATETUM 1IEHOOOpa30BaHUsl, ObllIa OIICHEHA BAXKHOCTh
paboThl C IEHOM IJis KOMIIaHWM, a TaKKe PacCMOTPEHBbI MOCJIEAHUE TPEHIbl Ha
POCCUNCKOM MOTPEOUTENHCKOM PBIHKE, CIIOCOOHBIE TOBIUSATH HA MPUHSITHE PEIICHUN
0 Ha3HAYEHUH LIEHBI HA TOBAPHI. 3aJ]a4l UCCIIE0BAHUS MTOJTHOCTHIO BBHIOJIHEHBI, 11E€J1b
JOCTUTHYTA.

OnuH Y3 KIIOYEBBIX BBIBOJOB MCCIEAOBAaHUS — JJIS YCICIIHOW peanu3anuu
CTpaTeTul II€HOOOpa3oBaHMUS KOMIIAHHMSAM HEOOXOAUMO TPaMOTHO MOAXOJIWTH K
aHajau3zy NOTpeOuTeNel, CEerMEeHTHUPOBaTh AayJIUTOPUI0O U BBIAEIATH OCHOBHBIC
XapaKTEePUCTUKHU KaKJI0ro cermenTa. Hu oiHa ctpaTerust ieHooOpa3oBaHUsI HE MOXKET
rapaHTUpoOBaTh (PUPME XOpOUIUMK pe3yJbTaT, TaK KaK UX MOAOOp M KOHKPETHBIN
dbopmaT peann3aliyi 3aBUCSIT LEIUKOM OT PEaJbHOIO0 COOTBETCTBHUSI MOTPEOHOCTSIM
MOKYyTaTeIEeH.

OcCHOBHBIE BBIBOJIBI  HCCIIEIOBAHHUS OTHOCUTENIHbHO (YHKIIMOHUPOBAHUS
POCCUNCKOTO MOTPEOUTEIHCKOTO PhIHKA:

VY cpenHero poccuiickoro moTpeOuTelnsi 3aMEeTHbl TaKhe TEHIEHIIMM, KaK 0XOTa 3a
CKHJIKAMH, CTPEMJIEHHE COKOHOMUTb. OTO YCYIyONsieTCsI ¢ YKpeIuIsaeTcs
CMEHSIIOIIMMH JApyr aApyra kpusucamu. (CTparerud HHU3KUX II€H OTHOCUTEIBHO
KOHKYPEHTOB MOTYT OBbITb YMECTHBI HpH pabOTe€ C KaTeropusiMu MOKyHaTeseH,
KOTOpPBI€ UyBCTBUTEIbHBI K IICHE: HAIPUMEP, CEMbU C HU3KUM U CPEIHUM JOCTATKOM,
CTY/ICHTBHI.

Bmecte ¢ cTpemieHMEeM CHU3UTH 0a30Bble KAaTETOPUU PACXOJOB Yy TpaxkIaH
COXpaHSIETCS OMPEIETCHHOE CTPEMIICHUE K POCKOIIIHN JJIsl IEMOHCTPAIIMK CTaTyca. ITO
MOTEHIUAIBHO TOBBIIIAET YCHENIHOCTh TaKUX CTpaTerud, Kak MpeMUuaIbHOe
1IeHOOOpa30BaHUE U CTpaTerus “‘CHATHUS CIMBOK . OHAKO JJISI TOTO, YTOOBI CTpaTerus
cpaboTrana, HEOOXOJUMO pEalIn30BbIBATH €€ COBMECTHO C OpeHI-CTpaTeruei,
HaIpaBJICHHOW Ha (POPMUPOBAHUS MPEMHUATBHOTO UMHUJI’KA WU HA JJOHECEHUE PYTUX
HEILIEHOBBIX KOHKYPEHTHBIX MPEUMYIIECTB (Ka4€CTBO, YKOJIOTUYHOCTh, 0€30IaCHOCTh

U T.J.)
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3) 3a cuer manaemuun COVID-19 noBbICMIOCH KOJIMYECTBO MOTPEOUTENEH,

MPEANOYUTAIONIUX OHJIANH-IIONMUHT IIONMUHTY B TOPrOBBIX IIEHTPAaX U Mara3uHax.
OTO TOBBIIIAET TEXHOJOTMYECKHE BO3MOXKHOCTA KOMIAHUWM [JIsl peanu3aiuu
cTpateruil nudPepeHIupoOBaHHOrO IIEHO00Pa30BaHUSI, KOTOPbIE TPATUIIMOHHO MOTYT
OBITH JIOBOJIBLHO CJIOXKHBIMHU JIJIsl MAJIOTO U cpenHero 6usneca. boiiee Toro, oHnaiiu-
TOPTOBIIE JA€T YHUKaJIbHbIE BO3MOXHOCTH [UJIl aHalW3a ayJuTOpUHU, HX
JIeMOrpapuyecKiX U MOBEACHYECKUX XapPaKTEPUCTUK. DTO TOXKE MOMOTAET MPULIEITIBHO
dbopmupoBaTh I€Hbl U JaBaTh O0o0Jiee TOYHOE OINKHCAHUE pa3HbIM CErMEHTaM
noTpeouTeneil.

JlaHHBIE TEHICHIIUH U PEKOMEHIAlNN aKTyalbHbI Ha UIOHb 2023, HO U3-3a 4acTo
M3MEHAIONIUXCSL YCIOBUM TOPrOBIM, a TakKKe MOCTOSIHHBIX KOJeOaHUW B ypOBHE
0JIarOCOCTOSIHUSA TpaXkJaH, BBI3BAHHBIX B TOM YHUCJIE BHEIIHEMOJUTHYECKON
00CcTaHOBKOM, (hrupMaM CTOWIIO OBl PETYJSPHO NEPECMATPUBATH CUTYAI[UI0 HA CBOEM
pBhIHKE, oOpamiaTh oco00€ BHUMAaHHME CTOMT Ha TaKHE IOKa3aTelu, KaK: YpPOBEHb
crpoca, IJIaTeKeCnoCOOHOCTh MOTPEOUTENs], MOKyNaTelbCKiue NpUBbIUKU. Kak yxe
OBLIIO 3aMEUYEHO MPU pa3dope CTpaTeruil, BaXKHEUIINI KpUTepUil ycrexa npu BeIOOpe
m000M cTpaTeruu 1eH000pa3oBaHus — 3HAHKUE CBOETO MOTPEOUTENS], TOHUMAaHUE €ro
3alpOCOB U MPUBBIUEK. YXOMST B MPOIIJIOE CTPATEruu, OCHOBAHHBIC HA U3ACPIKKAX U
CpeIHUX II€HaX KOHKYypeHTaX, (POKyC BHUMAHHSI CHPaBEIJIMBO MEPEKIIOYaeTCs Ha
MOTPEOUTENSI — OCHOBHOT'O UTPOKA HAa PHIHKE TOBApOB U ycayr. be3 moTpedutesns He
ObUI0 Obl HM OJHOM KOMMOAHWU M OBTO TO, UYTO JOJOKEH MOHMMAaTh KaxKIbIi
MpeAPUHUMATEIb.

Takxe o4eHb Ba)KHO COTJIACOBAaTh U30PAHHYIO CTPATETHIO IIEHOOOpa30BaHUS C
cTpaTeruei no no3uUOHUPOBaHUIO OpeHa. OH JI0MKEH COOTBETCTBOBATH MOPTPETY
MOKYyIAaTelss U JOMOJIHATh LieHy, ycuisis ee 3ddekr. bonee Toro, uccienoBaHus
POCCUNCKOTO phIHKA MOJIMEUYAIOT COXPaHSIONIYIOCS BaXKHOCTh U3BECTHOCTH KOMIIAHUU
JUTsl TOTpeOuUTeNs U BocnpusiTue “GupMeHHOro” ToBapa, kak 0ojiee KauecTBeHHOro. B
COBOKYITHOCTU C PELICHUSIMU HAacdeT IIeHbl Ha MPOAYKIMIO, paboTa HaJ OpeHIoM
JOJDKHA JaTh KOMIIAHMM HAWIYYIIUH pe3yJbTaT W MOMOYb MaKCUMU3UPOBATH
MpUOBLIb. JTO MOKA3bIBAIOT B TOM YHUCJIE MPUMEPHI poCCUNCKUX (HUpM, pa3oOpaHHbIE
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B uccienoBanum (cM. 3.3. Peanuzayus cmpameauii yeHooOpa308aHUs pOCCULCKUMU
komnanusamu 6 2023 200y).

Tema 1eHO0Opa3oBaHMs OMNpENEICHHO HEJOUCCie0BaHa, TeM Oojee B
poccuiickoii  Hayke. Bompockl  3(DQPEKTUBHOCTM  pa3NUYHBIX  CTpaTerui
HETMOCPEJCTBEHHO I POCCUMUCKUX KOMITAHUI JOJIKHBI OBITh PACCMOTPEHBI B paAMKax
AMIIUPUYECKUX HCCICIOBAHUN i1 TOATBEPKACHUS BBIBOJOB JaHHOW pabOTHI.
OcoObIif  ucCIeAOBaTEIbLCKUN HHTEPEC TMPEACTABISCT TEKyIlee OTHOIICHUE
NpeAnpUHUMATENIe U CTEUKXOJIIEPOB KOMIIAHUM K Mpolieccy IIeHOOOpa3oBaHUs B
YCIOBHSIX KPU3HMCAa M yXOJa C POCCHUMCKOTO PBIHKA MHOCTPAHHBIX KOMMIAHHU. DTO
MOTJI0 OBl TPEUIOKHUTH elfe OoJiee CBEXKMM B3TJSAA Ha MPOOJIEMBI POCCHUUCKOTO

Ou3Heca B 3TOH cepe.
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